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The National Underwriter 


LIFE INSURANCE EDITION 


ADVANTAGES— 


Enjoyed by Representatives of 
THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 


Offered to New Agents Who Link - Up -With- The - Lincoln 








1. A fair and impartial 
contract 2. Stimulating 
leadership 3. Prompt 
service on applications 
4. Kit of popular policies 
5. Many sales aids 6. Ef- 
fective training plans 7. 
Enthusiastic Sectional 
meetings 8. Circularizing 
and lead production 9. 
Briefing service 10. Unit 
system of correspondence 
ll, Periodic publications 
12, Recognition of 
achievements 13. The 
Emancipator plan 14. The 
23 Year Endowment 15. 
The Retirement Income 
contract 16. 414% Annu- 
ity 17. Sub-standard poli- 
cies 18. Juveniles 19. 
Expansion program 20. 


Stimulating clubs 21.  Lin- 
coln Research Foundation 22. 
Advertising 23. Monday 
Morning Messages 24. Eman- 
Cipator and Clubman 25. Fi- 
nancial strength 26. Indiana 
compulsory deposit law 27. 
riendly co-operation 28. 5 
per cent on matured policies 
29. Policyholders’ Service Bu- 
reau 30. Thirty-one states. 








A fair and profitable 
contract. The Lincoln Na- 
tional Life Insurance 
Company believes in 
practicing the policy of a 
square deal and offers to 
its representatives a fair, 
clean-cut, profitable contract 
which its agents regard as 
liberal and _ highly _ satis- 
tactory. 


Kit of popular policies. 
The Lincoln National 
Life offers all the stand- 
ard life, limited pay, en- 
dowment and annuity 
contracts, and in addition 
a number of exceedingly 
popular specialties. It offers 
protection to women as we!l 
as men, to sub-standard as 
well as standard risks and to 
children as well as adults. 


An 
high-geared 
agency service machine 
operates for the benefit 
of the agents of The Lin- 
coln National Life. Splen- 
did sales promotion plans, 
tested programs and _ the 
newest things in insurance 
selling methods are contin- 
uously brought to The Lin- 
coln Life, agents in the field. 


Many sales aids. 
efficient, 


Briefing service. Agents 
are given personal and 
potent assistance by the 
LNL Sales Research de- 


partment in preparation of 
individual presentations for 
big cases and others where 
such assistance will be help- 
ful. 


Unit system of corre- 
spondence. The Lincoln 
National Life agent keeps 
in close touch, not only 
with his general agent or 
manager and with his di- 
visional field officers, but 
also with the Home Office 
of the Company. 


Financial strength. The 
Lincoln National Life on 
the first of January, 1930, 
had assets of more than 
$69,000,000 and had more 
than $875,000,000 of in- 
surance in force. It has a 
record of exceedingly rapid 
growth because of its aggres- 
sive program. It is numbered 
among the first twenty Com- 
panies in the United States 
in the amount of insurance in 
force. 


Stimulating leadership. 
The executive manage- 
ment of The Lincoln Na- 
tional Life has not 


changed from its begin- 
ning. Its agency officers, 
field superintendents, gen- 
eral agents and managers are 
men of wide insurance ex- 
perience, and of personality 
and ideals which makes their 
leadership welcome and stim- 
ulating. 


Friendly co-operation. 
If any company is en- 
titled to the adjective 
friendly in regard to its 
agency relations, it surely 
is The Lincoln National 
Life. The spirit of com- 
radeship among the 
agents, and between the 
agents and officers, is a 
real factor in building a 
happy, permanent organiza- 
tion. The Lincoln National 
Life delights in honoring its 
successful agents in many 
ways. Its clubs, its conven- 
tions, and its many tradi- 
tional plans unite in building 
this spirit of friendly co-op- 
eration. 


Thirty-one states. Along 
the top and bottom mar- 
gins of this ad you will 
notice the outlines of the 
states in which The Lincoln 
National Life is licensed to do 
business. Thirty-one states 
and the District of Columbia. 








Naturally, in this brief 
space, it is impossible to 
give anything but a 
sketchy picture of the 
many advantages enjoyed by 
the representatives of The 
Lincoln National Life, and 
offered to agents who link up 
with The Lincoln. If not 
now under contract you are 
invited to write, if interested 
in the splendid opportunities 
offered in this Company to 
its agents, using the blank 
following or a letter, telling 
in confidence your experience, 
interests, and ambitions. 








The Lincoln National Life 


Insurance Company 
Fort Wayne, Indiana 


Please send me a copy 
of your illustrated book 
let, Can You Measure Up? 
and information concern 


ing an agency opening 
Name 
Address 


Experience 
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LAZINESS IS NOT THE KEY To SUCCESS 
| 


Licensed to do Business in 32 States 


Write for General Agency Proposition and Territory 
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Big Life Rally 
on at Toronto 


Decide to Hold the Insurance 
Convention Next Year at 


Pittsburgh 





TRUSTEES HELD MEETING 


National Association of Life Underwrit- 
ers Gathering This Time is 
Truly International 


By Frank A. Post 

TORONTO, Sept. 25.—The 1931 con- 
vention of the National Associaton of 
Lfe Underwrters will be held in Pitts- 
burgh. That was the decision of the 
executive committee at its pre-conven- 
tion meeting Tuesday when the invita- 
tion of Pittsburgh was unanimously ac- 
cepted. No other city was in the field 
for the convention. Although it has 
been laying its plans for the 1931 meet- 
ing for nearly a year, Pittsburgh had no 
representative on hand when the ques- 
tion of the selection of the next meeting 
place came up at the executive commit- 
tee meeting. 


Acceptance Was Renewed 


The invitation that had already been 
extended was accepted, however, and 
when William Duff, president of the Ed- 
ward A. Woods Co. and secretary of 
the American College of Life Under- 
writers, arrived Tuesday afternoon and 
presented the formal invitation, the ac- 
ceptance was renewed. Two represen- 
tatives of the Pittsburgh association flew 
to Toronto in a plane carrying big ban- 
ners announcing Pittsburgh’s candidacy 
and were present at the convention ses- 
sion proper on Wednesday to present 
their case. 


Midyear Meeting in Washington 


It was decided to hold the mid-year 
meeting in Washington, D. C., the week 
when the chamber of commerce of the 
United States holds its annual meeting 
in that city. This was done on motion 
ot Franklin W. Ganse of Boston, na- 
tional councillor in the United States 
chamber, who emphasized the desirabil- 
ity of a closer contact between the life 
underwriters and the business men of 
the nation generally, which could be ob- 
tained by holding the meeting there at 
that time. 

‘an Francisco’s invitation for 1932, 
which was presented at the Washington 
weeting last year, was renewed by E. L. 
W oodruff of that city and was seconded 
by Frank E. McMullen of Los Angeles, 
‘rmer national president, after an ex- 
“hange of friendly banter as to the re- 
spective merits of their cities. 

- F. Axelson of Chicago invited the 
‘ational Association to meet in that 
rity in 1933, when the big Century of 

"sress exposition is to be held there. 
. avorable action was taken by the 

ustees on three important recommen- 








Why New World Life Will 
Move Its Office to Seattle 


ADOPTS PLAN OF EXPANSION 


Officials Feel They Need to Be in 
Location of Greater Strategic 
Importance 


Vice-president and Superintendent of 
Agents John W. Cadigan of the New 
World Life in an official statement this 
week said that the home office would be 
moved to Seattle, March 1. The rea- 
son for this change, he explained, is that 
65 percent of its business came from 
the west coast states last year. The 
opportunities for expansion are much 
greater on the coast than heretofore. 
This move, he said, is in line with the 
general expansion program which the 
company has inaugurated. It has taken 
a 10-year lease in the Fifth avenue build- 
ing at the corner of Fifth avenue and 
Pike street, Seattle, which will be re- 
named the New World Life building. 
It will spend $30,000 in alterations which 
will give it a thoroughly modern head- 


quarters. Some 75 families associated 
with the home office will move from 
Spokane to Seattle. 

Has Strategic Position 


Mr. Cadigan declares that because of 
Seattle’s strategic position and its larger 
population the New World Life officers 
feel the opportunities for expansion are 
far greater than in Spokane. President 
John J. Cadigan, Vice-president John W. 
Cadigan and Vice-president E. J. O'Shea 
will attend the annual meeting of the 
American Life Convention at Chicago 
next week. The New World Life will 
extend its operations in the central west 
and while the officials are in Chicago 
they will ui.doubtedly appoint a super 
visor to develop that section. 








dations made by Roger B. Hull, man- 
aging director, along the line of extend- 
ing the service rendered by the National 
association to its local units. They ap- 
proved the plan for a traveling school 
of life insurance under the direction of 
James Elton Bragg of New York Uni- 
versity. It is planned to hold two day 
schools in different cities each week 
throughout the winter and ten one week 
schools next summer in cities extending 
clear to the Pacific Coast. 


Life Insurance Exhibit 


Approval was also given to the idea 
of preparing a life insurance exhibit to 
be available for local associations and 
agency organizations for use in bank 
and trust company windows and at con- 
ventions of business organizations, wom- 
en’s clubs and other gatherings. 

It was decided to emplov Mrs. W. S. 
Pritchard of Garner, Iowa, chairman of 
the insurance committee of the depart- 
ment of the American home, Iowa Fed- 
eration of Women’s Clubs, to give her 
entire time to presenting the place of 
life insurance in the American home to 
women and women’s clubs. Mrs. 
Pritchard has already done some very 
effective work along this line. 

Another suggestion that attracted con- 
siderable attention was that made by 
O. Sam Cummings of Dallas that the 
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Industrial Production Was 
Affected by Legislation 


PEAK WAS REACHED IN JUNE 


Since That Time New Business Has 
Begun to Show Decrease 





in Volume 
NEW YORK, Sept. 25.—The sky- 
rocketing June industrial life figures, 


caused by statute changes permitting the 
writing of infantile policies for much 
larger limits, have not continued into 
the last two months at the same high 
level. Nevertheless the effect of the 
new legislation is still strongly reflected 
in the statistics for July and August 
New industrial business for January was 
18 percent below the same month for 
last year, according to figures of the 
Life Presidents Association. Conditions 
improved but even by May industrial 
business was more than 4 percent be- 
low the same month of 1929. 


Increases Were Notable 


Then in June agents had the new poli- 
cies, legalized shortly before by both 
New York and New Jersey, and indus- 
trial figures for the month jumped to 


28 percent more than in June, 1929. 
The new amendments, which are the 
same in both states, allow the writing 


of $100 on a child of one year or less; 
the limits increase by even hundreds to 
$1,500 for the maximum age of 14 years 
and 6 months. The old scale of limits 
began at $20 and ran to $900 for this 
maximum age. 


Cause of June Spurt 


Much of the June spurt can be at 
tributed to increases on children’s poli 
cies already in force. Hence it is only 
natural that there should be a certain 
decline in the period following. Chis 
has been the case. July showed a 10.7 
percent increase over July, 1929, and 
August was 6.7 percent ahead of August 
of last year, indicating that the new 
higher infantile limits should continue 
to be a considerable factor in keeping 
up the volume of new industrial busi- 
ness. 


New Legislation Chief Factor 


Other factors have entered to some 
extent into the increase in industrial 
business, but the new legislation is un- 
doubtedly the main cause. While theo 
retically it should be easier to sell death 
benefits when people are less in a posi- 
tion to carry their own isurance in this 
respect, it is also true that when a 
householder has to decide between a 
dollar for insurance or for food the an- 
swer is inevitable, even though he should 
have the insurance. 


state associations now existing in a 
number of states, which are wholly vol- 
untary organizations, usually formed in 
the first place for the promoting of sales 
congresses or other promotional work, 
but without any official status so far as 
the National association is concerned, 
be included in its organization scheme 
and given specific functions to perform 
The executive committee adopted a mo- 
tion by Mr. Cummings that the ques- 
tion be given serious study and taken 
(CONTINUED ON PAGE 10) 
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i'Farm Situation 


Given by Green 


Union Central Treasurer in Re- 


view at Company’s Agency 
Convention 


DROUGHT OVERSTRESSED 


Official Gives Interesting Summary of 
Investment Experience—Expresses 
Optimism in Future 


Treasurer Robert M. Green in his ad 
dress before the Union Central agents’ 
convention on the 


company's invest 


ments made the following interesting 
comment, particularly on the farm 
mortgages of the company: 

“The principal investments of this 


company have always been and are now 


mortgages. The combination of the state 


law governing the investments of life 


and the tax laws 
Ohio have made this 
hive years ago all ol 
our mortgages were on farm lands. At 
the end of 1928 we had $163,127,574 in 
farm loans. At the end of last year we 
had $159,820,687. 

“On the first of September this figure 
had been further reduced, so that at the 
present time the total of farm loans is 
$153,413,613. It is quite probable that 
we shall reduce rather than increase this 
figure, while completing our program of 
diversifying our mortgage investment, 
and if possible, branching out into other 
helds of investment. 


insurance 


of the state of 
necessary. Until 


companies 


Have Withstood Depression 
“The farm loans that we now have on 
the books have withstood the longest 


agricultural depression in the history of 


the country and the longest period of 


an inactive market for farm lands. Ther: 
is no reason to suppose that they are 
not an excellent and well secured in 


vestment. 

“The investment that interests us, and 
no doubt some of you the most, is our 
foreclosed farm property. This presents 
an intensely interesting problem and 
one to the solution of which a very 
large part of our energies are devoted. 

“In most cases we acquire title only 
after having exhausted every possible 
effort to keep the borrower on the farm 
and enable him to carry on with his 
loan. His trouble in practically all cases 
is not due to the too heavy burden of 
his first mortgage or to remote 
far beyond his control. The trouble is 
personal and individual—too much debt 
in the way of second mortgages or chat 
tel mortgages, a poor manager, Or a poor 
farmer, and at the bottom of all of it is 
the fact that his one hope of salvaging 
anything is gone, due to a lack of a 
market for his land. 

“It is not a question of value; it is a 
question of market. We often turn 
around, and with the properly directed 
selling effort, sell the f good 


Causes 


farm at a 
(CONTINUED ON PAGE 11) 
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Say Proselyting Is Going 
Beyond All Proper Bounds 


PROTEST MADE AT CHICAGO 


Some General Agents Accuse Competi- 
tors of Being Too Aggressive in 
Seeking Their Salesmen 


Some of the: life insurance general 
agencies in Chicago that do not make a 
practice of seeking brokers’ business to 
any extent declare that during recent 
months inasmuch as business is difficult 
offices making a drive 


to secure, some 
for brokerage are sending literature to 
life insurance men in other offices hold- 
ing out inducements for handling sur- 


plus and brokerage, calling attention to 
special facilities and particular low rate 
policies. The offices that are recruiting 
new men say that this is having a dis- 
turbing effect on their younger agents 
who are not well seasoned in insurance. 
They receive letters and advertising ma- 
terial from other offices and they be- 
come confused in their minds. It has 
been found that some of these younger 
agents question whether they are con- 
nected with the right office or company. 

Naturally in these days there is a hard 


drive for brokerage especially on part 
of offices that are eager to secure this 
class and do not depend entirely on 
their own direct writing agents. 


Influence on New Men 


\ list of names of various offices is 
secured and circular matter and letters 
are sent. The men who are older in the 
business are well acquainted with the 
situation and are not lured away from 
their moorings. The trouble comes with 
the agents who are starting and who 
have not gotten their bearings. The 
offices whose men are besieged with lit- 
erature of this kind declare that there 
is always danger of their men dealing 


offices and the managers en- 
to get them to change 
The ethics of 


with other 
deavoring finally 
their base of operation. 
this practice will likely come before the 
managers’ section of the Chicago Life 
Underwriters Association. 

Hinges Status of “Broker” 


Question on 


The question hinges about the defini- 
tion of a “broker.’ Where an agent 
writes a large business and secures big 
policies there is naturally no objection 
to other offices dealing with him. Where 
men are writing applications that can be 
taken care of in their own offices objec- 
tion is made to solicitation on part of 
other agencies for any of their business, 
because they are not brokers. One gen- 
eral agent has suggested that if the gen- 
eral agent himself were allowed to be the 
clearing house for the brokerage and all 
dealings made through him, it would 
eliminate the objection to the present 
practice, 


Home Life Prizes Announced 


Vernon Holleman of Jackson, Miss. 
won first prize for leading agent and 
A, G. Joseph of the Max Joseph Agency 


of New York the prize for leading 
agent in the leading agency in the Home 
Life of New York’s contest. They will 
go to the Toronto convention guests 
of the company and the Home Life 
Agency Association and will be guests 
at a luncheon given in their honor 
there. Home Life men at the conven- 
tion will attend. H. W. Manning, su- 
perintendent of agencies for the com- 
pany, is visiting agencies in Syracuse, 
Buffalo, Detroit and Cleveland, wind- 
ing up at Toronto for the convention. 


as 


Woodmen May Expand 


Woodmen of the World may 

its organization and develop 
branches all over the world, according 
to W. Fraser, president. Mr. Fraser 
sails for Europe this week and while on 
the continent he will investigate the pos- 
sibilities of establishing branch camps 
in European countries. 


The 
broaden 
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Old Republic Hires 1,000 


Men to Boost Business 


Fred Bailey, executive vice- 
president of the Old Republic Life, 
announces that following a fact- 
finding research, the company is 
convinced that general business 
conditions are on the upgrade. As 
evidence of its faith in Chicago 
and 12 adjoining states, the com- 
pany began adding 1,000 additional 
salesmen to its staff. Mr. Bailey 
expresses belief that this action 
will help relieve the unemploy- 
ment situation. Preference is be- 
ing given to men without previous 
life insurance experience, who are 
college graduates, not younger 
than 25 and not older than 35. 











Volunteer 


Gamble with the 


Sales Promotion Manager of the South- 
ern States Life Goes with Chat- 
tanooga Company 


Commodore A. L. Key, president of 
the Volunteer State Life of Chatta- 
nooga, announces that Seneca M. Gam- 


ble has become assistant agency man- 
ager. The company is entering upon 
an extensive expansion program, toward 
the end of increasing the numerical and 
producing strength of the field organiza- 
tion throughout the territory. 

Mr. Gamble will assist A. V. Mozingo, 
vice president and agency manager, and 
will be in charge of sales promotion, 
conservation and general publicity du- 
ties in which he is well schooled. For 
the past three years Mr. Gamble has 
been sales promotion manager of the 
Southern States Life of Atlanta and has 
won considerable credit for his outstand- 
ing work. He has been the recipient of 
several prizes from the Insurance 
\dvertising Conference for unusual dis- 


plays. He was a speaker on the pro- 
gram of the mid-winter regional meet- 
ing of the Insurance Advertising 


Conference at Memphis 





Bankers Life Meeting 
President G. S. Nollen of the Bank- 
ers Life of Des Moines heads a home 
office delegation which has been attend- 


ing several regional meetings of that 
company over the country in the last 
two weeks, one at Toledo, another at 
St. Louis, a third at Washington, D. C 
and they will attend a fourth meeting 
at Cedar Rapids, Ia., Friday. The 


others in the party are: Vice-President 


W. W. Jaeger, Earl B. Jackman, agency 
superintendent; Dr. Ross Huston, medi- 
cal director, and J. M. Grimes, assistant 
advertising manager. All spoke at the 
meetings. Approximately 170 agents 
and managers attended the St. Louis 
meeting from Missouri, part of Illinois, 
lowa, Nebraska and Tennessee. 


Prudential Regional Conference 
The Prudential of Newark will hold 
a regional convention at the Edgewater 
Beach hotel, Chicago, Sept. 29-30.  In- 
vitations have been extended on the 
basis of production for the past year and 
a half. The A. Van Goldman agency 
of the ordinary department in Chic ago 
will be represented in its entirety, all of 
the staff having qualified. 


Stonewall Life Quota Passed 


The Stonewall Life of Vicksburg, 
Miss., asked for only $1,000,000 produc- 
tion in July but its agents responded 
with $2,374,500, considered an outstand- 
ing record for any company in that 
state. The Stonewall paid for $1,137,- 
000 in August, C. R. Styron, vice-presi- 
dent and general manager, reports. In 
August it was found that more than 51 
percent of the July production was 





UNDERWRITER 


Accident & Health Clubs 


in San Francisco Meeting 


COLLINS PRINCIPAL SPEAKER 


Harry F. Thompson Elected to Succeed 
R. B. Oshier as President of 
State Association 


SAN FRANCISCO, Sept. 25.—Edu- 
cation of the public in its viewpoint on 
income protection, raising the standards 
of those who sell this form of insurance 
qualification were among 
the principal subjects at the annual 
joint meeting of the Accident & Health 
Managers clubs of Los Angeles and San 
Francisco held here Sept. 20. 

In the principal address of the session 
which was delivered by J. P. Collins, 
president of the National Association 
of Accident & Health Managers Clubs, 
the need for extermination of unethical 
practices, education of the public to a 
better understanding of what accident 
and health insurance really is and the 
value of the national body were the out- 
standing topics. Mr. Collins told of the 
growth of the National association, 
pointing out that at present there are 14 
member associations over the country 
and that 11 more are being organized. 

Mead Proves Optimistic 


Mead of Seattle, regional 
who has spent 25 years 
in health and accident work, stressed 
qualities necessary for success, pointing 
out that managers must select a high 
tvpe of salesmen. He sounded a note 
of optimism, saying that accident and 
health business is less affected than 
other lines by the business depression, 
if it is sold as “income protection.” 
“Income protection deserves a promi- 
nent place in the field of insurance,” 
said Chatham Burt, secretary Seattle 
club, speaking on “Accident Insurance 
Its Place in the Insurance World.” 
Only three percent of the incomes of 
the country are protected through acci- 
dent and health insurance, he said, 
whereas 85 percent of the real property 
s covered and 10 percent of life values. 
‘The field for this form of protection is 
inexhaustible,” he said. Mr. Burt spoke 
strongly in favor of agency qualification. 


and agency 


Dwight 
vice-president, 


Babcock Is a Speaker 

C. D. Babcock, editor of the “Pacific 
Underwriter,” spoke on “Social Insur- 
ance.” 

The following discussions were led 
by: W. B. Burge, Ocean Accident, San 
Francisco “Standard Form Policies;” 
Ek. W. MeGary, United States Fidelity 
& Guaranty, Los Angeles, “Over Insur- 


United States 
San Francisco, 


ance;” George Johnson, 
Fidelity & Guaranty, 
“Unethical Competition;” H. L. Bur- 
ford, Continental Casualty, Los An- 
geles, “Renewal Commissions to Casual 
Producers;” H. F. Thompson, National 
Casualty, Los Angeles, “Educational 
Publicity.” 

In his discussion of 
Mr. McGary pointed out the distinct 
difference which exists between total 
and permanent disability on a life policy 
and accident and health protection, de- 
ploring the confusion regarding this 
which exists in the minds of the public. 
It seemed to be generally agreed that 
insurance in excess of 80 percent of 
man’s earning power should not 
granted on accident and health lines. 


“Over-insurance,” 


be 


Thompson Elected President 


Harry F. Thompson, National Casu- 
alty, Los Angeles, was elected president 


September 26, 19 





Southern Executive Speak; 
on Building an Organizatio, 


SQUARE DEALING ESSENTI4; 


President Craig of National L. & 4 
Gives Inspired Address Before Ip. 
dustrial Insurers Conference 


A. Craig, president Nationa! Lif 


Accident, Nashville, Tenn., gave an 
usually fine address on “Building an (; 
ganization” at the annual meeting 
the Industrial Insurers Conferenc; 
Chicago last week. It was a part 
larly able presentation of this absor 
ing subject in view of the fact ¢ 
press of business prevented Mr. Cray 


from preparing his talk until the nig 


before it was delivered, but he emp 
sized that it was on a question in wh 
he had been vitally interested for ; 


than a quarter of a century. 
“The foundation, which is the 
and most important part of  buildix 


anything, will stand the test of time 
it is sound,” he said. “A sound insy 
ance company foundation will stand ¢ 
test of industrial and financial 
sion. It must be built on 
boundless and enduring confidence 
the management. An agency organi 
tion to be effective must be complet 
and combatively loyal, and the men y 
are worth while cannot be made k 
by pretense. 


depre - 


absolut 


Squareness of Management 


“There must be a fixed, unaltera 
and unchanging squareness on the pa 
of the management. Such a foundati f 

cannot be built in a day, but it may 











destroyed almost in a moment. Ar 
winking at things that are unfair 
methods that are not absolutely 
can wreck the organization very quick 
Certainly no man can with honor dis 
pline another man for following his 

ample. 

“It is through district agency mar 
gers that the force is built. These mar 
gers are the company in their field a 
by them is the company judged 
character is in their hands. They shou 
be selected with these things in mind 

“Too often are we tempted to selet 


squar 


a man solely on account of his abil 
to get business. Business thus gott 
has in the end proven not worth t 
cost. Character is the first consider 


tion, but also important are resourcei 


ness, evenness of temper, ability, etc 


Questions Experience Factor 


“We are slowly getting away from 
employing a man because of his pa 
experience. I believe that should 
something for which he should have 


explain. To engage failures of ot 
companies is to bring failure into 
own ranks. The leopard may chang 


his spots, but I have never seen it d 


The same thing is true of employi 
men who have bad ethics. 
“We must see that the agencies | 


have created for training a new man 


not fail him. He may make a good * 
perintendent or executive, or eve 
sometime, president of his compa 


No man should be permitted to fail \ 
has in him such capabilities.” 


\ngeles clubs at the convention of t 
National association in Detroit ne 
June. 


The meeting closed with a stag 
quet at which John H. Schively, sec 
tary Insurance Federation of Calif 
was toastmaster. The next joint mee 
ing of the two associations wil! be 
Los Angeles in September, 1931. 


September “President’s Month” 








of the state association, succeeding 
R. B. Oshier, who presided at the San 
Francisco meeting. W. E. Lebby of 
Behrendt-Levy-Rosen, Los Angeles, 
was elected secretary. 

George Johnson, assistant manager, 
United States Fidelity & Guaranty, San | 


Francisco, was chosen as a delegate to | 








paid for. 


represent the San Francisco and Los | 





September is “President’s month 
the Royal Union Life of Des Moines 
honor of President A. C. Tucker. 
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Sales ‘Showing 
Sharp Decline 


August Figures Present a De- 
crease of Over 10 


Percent 


YEAR SO FAR IS AHEAD 


All Sections Except the Pacific Coast 
Are Affected by the General 
Depression 


The Life Insurance Sales Research 
Bureau finds that the life insurance busi- 
s one of the last to be affected 


ness Wa 
by the general economic depression 
which caused so many industries to 


record consistent losses during the first 
months of 1930. Ordinary life 
ance sales continued to gain up to and 


insur- 


including April. In May records of 
sales showed a slight decrease which 
was also felt in June and July. Figures 


which have just been compiled for Au- 
gust show a much more pronounced de- 
crease. The country as a whole aver- 
age a 10.4 percent This large 
decrease was not influenced by any par- 


loss. 


ticular section but was the result of a 
general decline throughout the country. 
In fact, every section, except the Pa- 
cific states which showed a 1 percent 


monthly increase, contributed to the gen- 
eral decline. Only four states showed 
increased sales when compared to Au- 
gust, 1929, these four in order of per- 
centage increase were the District of 
Columbia and Florida, Maine and Cali- 
fornia 
Figures for Eight Months 


The bureau says: “When we 
the first eight months, ordinary 
surance shows an increase. The volume 
of insurance sold in the first eight 
months is 1 percent larger than the vol- 
ume paid for in the same period of 1929. 
The lacific states still continue to show 
the largest gain but the West North 
Central and Middle and South Atlantic 
also show a gain during this period. In 
contrast to only four states for August, 
for the eight-month period, 23 states are 
ahead of their 1929 volume and three 
States just equal what they paid for in 
the first eight months of 1929.” 

The following figures show the 
monthly and year-to-date status of or- 
dinary life insurance when compared to 
the corresponding period last vear. The 
Research Bureau's figures are based on 


consider 
life in- 


the experience of 78 companies which 
have force 88 percent of the legal re- 
serve ordinary insurance outstanding: 
8 Mos. August 
; Sales Sales 
United States Total 101% 90% 
New England ........... 99 91 
Middl I. «a caw atereie 102 92 
East North Central ...... 98 86 
West North Central ..... 105 87 
South | ROE aRaarate 102 91 
East South Central ...... 97 86 
West South Central ..... 92 82 
Ln OS eae arama 98 86 
a PRRs nee Rat 108 101 
In dition to the above figures the 
Rese h Bureau has figures for the 12- 
month period which ended Aug. 31, 1930. 
This riod shows a gain of 3 percent 
over the preceding year. Only one sec- 
tion, the west south central, failed to 
equa! heir production in the preceding 
12 m hs. The New England and east 
South central just equalled their pro- 
duct of the preceding year, while the 
other ctions recorded increases. 
° 
Stick to the Company 
The leaders of the Lincoln National 
Life paid business personal produc- 
tion for a period ten years ago are still 
under contract, with the exception of 
two men. The eight men left are still 
big producers with the field force. 
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De Barry & Associates Extends | Unemployment Insurance 


Its Conservation Activities 


De Barry & Associates, Chicago in- 
surance counselors and conservation ex- 
perts, is extending its conservation ac- 
tivities to include legal reserve compa- 
nies. De Barry & Associates have met 
with much success as a service organ- 
ization and placed $35,000,000 of fra- 
ternal business on a sound actuarial 
basis in 1929. The organization em- 
ploys about 50 full time men in its work. 

De Barry & Associates will not only 
reclaim lapsed policies but will endeavor 
to get liens and loans repaid. In the 
case of paid up and extended insurance 
contracts DeBarry & Associates will get 
the individual to take out a premium 
paying policy. 

The high lapse ratio due to depres- 
sion and the inability of policyholders 
to repay the loans made on their policies 
last fall when the stock market slumped 
creates a great need for reclamation 
service. There are also policyholders 
who are not being properly serviced by 
the company representatives because of 
the high turnover of agents. DeBarry 

Associates through its nationwide or- 
ganization will be able to service these 
neglected policyholders. 





Hugh Hart Says Business 
Depression Will Not Last 











DENVER, Sept. 25.—There will be 
no long business depression in the United 
States because the country has _ too 
much consuming power, raw-material 
resources and business brains. That 
opinion was expressed here this week by 
Hugh PD. Hart, vice-president of the 
Penn Mutual Life, who came to Colo- 
rado to attend the annual convention of 
field representatives. 

“My assumption is based on business 
conditions as reflected in the insurance 
business,” he said. “The life insurance 
industry as a whole is ahead of the ban- 
ner sales of last year, a remarkable fact, 
demonstrating plenty of money is avail- 
able, and that people are seeking safety 
in their investments. 


“Favorable indications are the fine 
condition of the money market, with 
low interest rates and the strong cash 


position of most of our great corpora- 
tions, placing the country in a strong 
position for expansion when the time 
is ripe for larger business volume. 
“After all, we have been passing 
through a period of business adjustment, 
which means a period of preparation for 
sounder and better conditions. Better 
days are certainly ahead, not necessarily 
boom days, but a more sober, sustained 
and sound economic condition in whose 
prosperity everybody will share.” 





Suggestions Are Solicited 


NEW YORK, Sept. 25.—The four 
largest life companies in New York 
City have been asked to give their po- 
sition and suggestion for the handting 
of unemployment insurance, in a query 
addressed by the New York State Eco- 
nomic Council to the Metropolitan Life, 
Mutual Life of New York, Equitable 
Life and New York Life. Seeking to 
forestall government or even compul- 
sory insurance of this type, as seems 
imminent from several campaigns now 
under way and the promise of Governor 


Roosevelt for the next legislature, this 
council of employers in the state has 
asked the insurance companies to aid 


in every way possible in forming a con- 


structive program to offer as an alter- 
native. 
Two specific questions are asked in 


the letter, first, to what extent can the 
problems of loss of income from death, 
sickness, accident, old age and unem- 
ployment be solved by insurance, and, 
secondly, what facilities are now offered 
by the insurance companies for each of 
these coverages. 


Address Big City Agencies 


J. J. Seide, director of publicity for 
the Security Mutual Life of Bingham- 
ton, N. Y., prior to attending the In- 
surance Advertising Conference at Mil- 
waukee, will visit Chicago, Milwaukee 
and other agencies giving a talk on 
“Planned Selling—the Tonic for Prof- 
its.” Mr. Seide produced a life insur- 
ance program book about a year ago 
that attracted considerable attention. 


Record Time in Set tlement 


Another record has been established 
by the United Pacific Life. In less than 
12 hours elapsed time the company 
made payment to the beneficiary of the 
first of its founder’s policies to mature. 
The initial policy matured through the 
death of Lorne W. McCandlish, assistant 
manager of Logan & Bryan, Seattle, 


whose death occurred at 4:30 a. m. Fri- 
day morning. By 3:30 p. m. of the samc 
day, Mrs. McCandlish, beneficiary, was 
in receipt of a check for the face value 
of the policy. H. O. Fishback, Jr., vice- 
president of the company, for 15 years 
insurance examiner for Washington, 
stated that the settlement represented 
the most expeditious of any case in his 


experience. 


Lon Chaney’s Insurance 


It is stated that more than half of the 
$500,000 estate left by Lon Chaney, the 
motion picture actor, who recently died, 
was in life insurance. He carried $275,- 
000. 








Great Gathering 
of Field Staff 


Union Central Holds What Prob- 
ably Is Last General Con- 


vention 


OPTIMISM IS DOMINANT 


Company Announces Regional Meetings 
in Future and Formation of 
$500,000 Club 


last 
vention of agents which the Union Cen- 


Probably the large general con- 


tral will hold took place in Cincinnati at 


the home office Thursday, Friday and 


rhe 


will hereafter hold several regional con- 


Saturday of last week. company 


ventions at carefully selected resort lo- 


cations, chosen both for convenience and 
physical attractiveness, during Septem- 


ber each and these will supplant 


the 
conventions of the larger companies. 
The regional plan has been adopted as 
having the advantage of bringing the 
educational and inspirational message to 
a much larger number of agents and at 
a lower cost per man. 

Another interesting announcement at 
Cincinnati was formation of the $500,- 
000 Club, which will be the premier 
active field organization of the Union 
Central, although the honorary “mil 
lionaire” group will be maintained. Its 
members will be the company’s guests 
at a special conclave each year to be 
held in nationally known resorts and 
recreational places. 

New Club Is Big Goal 


year 


now more or less obsolete general 


The $500,000 Club will be a mark of 
distinction toward which every Union 
Central agent may aspire and offers an 
opportunity for producers in the higher 
brackets to foregather and discuss their 


common problems under the most 
auspicious circumstances. The club 
members will be able to study special- 


ized problems which confront large pro- 
ducers. These annual get-togethers 
promise to be the most brilliant and en 
joyable of all Union Central meetings 

he first annual meeting of this club 
will be held at some resort in Florida 
in February. The company already has 
some 25 men who are in the half mil- 
lion class or better, and it is expected 
that the first meeting may have an at- 
tendance of 35, or even more. In the 
$1,000,000 group there are now four 
names, of which three are of salesmen 
in the Cincinnati general agency. Thus 
Joseph P. Devine, home office manager, 
is continuing his record made in Texas 
in developing large producers. 


President Clark in Review 


John L. Shuff, Union Central director, 
opened the three-day session Thursday 
morning with a welcoming address. He 
introduced the presiding officer for the 
morning, President Jesse R. Clark, Jr., 
who briefly reviewed the company’s his- 
tory and emphasized its strong financial 


condition. The Union Central now has 
$1,600,000,000 insurance in force. 
President Clark is genial, quiet and 


affable. He is entirely without bombast, 
an executive of sound judgment in the 
departments of both insurance and 
finance, and has had a long and valuable 
experience with the company. Under 
his direction every department has been 
strengthened and each department head 
is given responsibility and the oppor- 
tunity to develop it to the highest pos- 
sible point. Mr. Clark has won the 
confidence and support of the organiza- 
tion, both in home office and field. 
(CONTINUED ON PAGE 12) 
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Claim Expense 
Is ‘Troublesome 


Industrial Insurers’ Conference 


Holds Executive Session on 
This Subject 


URGE WEEK. ELIMINATION 


Debate on Mounting Ratio Overshadows 
All Other Topics at Chicago— 
Officers Reelected 


Deliberations of the Industrial In- 
surers Conference at the annual meet- 
ing in Chicago last week centered 


largely about the troublesome problem 
of a disability claim ratio on health and 


accident which has risen steadily from 


30.45 percent im 1910 to 39.74 percent 
last year, and which in the first six 
months this year stood at 41.56. 


his oppressive situation, which was 





touched on_ seriously by President 
George R. Kendall, Washington Fidelity 
National head, in his annual address, 
brought an executive session devoted al- 


most exclusively to consideration of 
ways and means to reduce the claim 
ratio. 


Urge One-Week Elimination 


In the open session several speakers 
previously had commented on the prob- 
lem, expressing the opinion that the 
conference companies must eliminate 
the first week of indemnity. It appears 
there is no pro rata clause in confer- 
ence contracts and a result com- 
panies find some insureds have obtained 
several policies with health and acci- 
dent benefits far exceeding their income. 

Attempts have been made in the past 
to incorporate a pro rata clause in con- 
ference policies, but there have been 
sufficient objections to defeat this move- 
ment up to the present. Difficulties of 
the conference members on health and 
accident, it is said, are largely due to 
their industrial method of writing. 
There is a growing suspicion in the con- 
ference that industrial health and acci- 
dent will never be profitable, due to the 
general class of assureds and the grow- 
ing trend toward malingering. 

The report of the statistical commit- 
tee delivered by J. R. Leal, Inter-State 
Life & Accident, summarized results. 


as 





Of the 30 companies reporting, two had 
no health and accident, eight had sick 
claim ratio in 1929 less than 35 percent, 
nine between 35 and 40 percent, six be- 
tween 40 and 45 percent and five above 
45 percent. Death claim ratios were 
more favorable, being slightly higher for 
health and accident in 1929 than in 1928, 
but lower for industrial life business. 

Premium income of reporting com- 
panies on industrial life and endowment 
for the first six months this year was 
set at $11,896,801 and death claims $2,- 
971,999, or 24.98 percent, more than 3 
percent decrease from the same period 
last year. 

In the last 20 years the members’ 
health and accident business has in- 
creased from $3,520,331 premiums in 
1910 to $38,233,962 last year. There was 
almost $1,000,000 increase in the six 
months this year over the same period 


last year, the companies receiving $18,- . 


$53,484 against $17,713,471 the first half 
of 1929. 

But 
creased from $1,071,930 in 1910 to $16,- 
192,495 in 1929. Health and accident 
disability claims the first half of this 
year were $7,670,065 as compared with 
$7,575,485 in the same period last year. 
Death claims for the two respective pe- 


riods were $1,393,290 and $1,368,986. 
Total claim ratio on health and acci- 


dent was 49.11 percent the first half of 
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EDGEWATER BEACH HOTEL 


ON LAKE MICHIGAN — 5300 BLOCK SHERIDAN ROAD 


CHICAGO 


This hotel has served in convention and conference sessions, more than FIFTY outstanding 
insurance organizations; TWENTY-THREE of them having met in the hotel more than once. 


EDGEWATER GULF HOTEL 


(Under same management, open November to May) 


on the Mississippi Gulf Coast at Edgewater Park near Biloxi and Gulfport 
In four seasons of operation has accommodated FOURTEEN insurance groups 


For detailed information address: W.M. DEWEY, Managing Director 


OUTSTANDING HOTELS FOR INSURANCE CONVENTIONS 


claims on this business have in- ; 


‘company, calculated to measure current 
j results from 


| record sheets are obgained as a by 
product. 

; H. T. Dobbs, vice-president Indus 
'trial Life & Health, spoke on “The 
Salary Contract vs. Commission and 


| committee headed by E. T. 
| ary 








iof Insurance Commissioners, spoke the 
; second morning in one of his public y 
; terances 


September 26, 1939 


this year, as against 50.50 percent 
same period last year. Virginia leq wis, 
46.4 percent last year and Alabama 
next with 45.3 percent. 

P. M. Estes, general counsel Life % 
Casualty, Nashville, Tenn., responded ; 
the address of welcome by Ellis Me. 
Farland, representative Chicago 
tion of commerce. Secretary-t 
G. W. Munford, secretary Home Secyr. 
ity, Durham, N. C., read the 
A. D. Johnson, secretary United Chi. 
cago, reported as chairman of the ep. 
tertainment and membership committes 

Commisioner Clarence C. Wysong 
Indiana, president National Conventi 


aSSOCia- 


aSurer 





since being elected at Hart. 


ford. He sounded the keynote of the 
commissioners convention in his state. 
ment that an insurance superintending 


official is not the “king” selected to bay 
corporations or to be a demagogi 
the public, but “solely to see that co: 
panies and individuals sell insurance 
properly and are sound.” 





Hints Conservative Policy 


Commissioner Wysong’s statement at 
Chicago is taken to intimate a cor 
tive policy among the commissioners in 
regard to the investigation of acquis 
tion cost in fire, casualty, surety and 
other lines. 

William J. Bradley, publicity manager 
Home Life of Philadelphia, gave an in- 
teresting address on “Stimulating Sales 
with Sales Folders,” telling of recent 
sales efforts throughout the field wit 
folders and bulletins which brought re- 
markable results. 

*. J. Peebles, comptroller Life & 
Casualty, gave a valuable talk on “Home 
Office Records as an Aid in Field Man- 
agement.” He told of a system which 
he devised and which is I 


serva- 


used by his 


month to month. An ac- 
counting machine is used in summariz- 
ing managers’ reports. Agents’ progress 


Times Contract.” His address was pre 
sented in part in THE NATIONAL UNDE 
WRITER of Sept. 18 and 19. 

J. F. Maine, superintendent of 
trial agents London Life, London, Car 
was presented to the conference. 

The entire present staff was reelected 
the third day. The vice-president ts A 
B. Langley, vice-president Caroli 
Life, Columbia, S. C., and Mr. Mu 
ford remains secretary-treasurer. There 
was a change made in the executi 
committee from seven to eight members 
J. W. Scherr, president Inter-Ocea 
Casualty, Cincinnati, O., went off t 

Burr, actu 
Raleigh, N. C., a 

were named, J. i 
W. Jones, secretar 
Life & Healt 


are member 


indus- 


Durham Life, 
two new members 
Leal and Peyton 
treasurer, Bankers 
Macon, Ga. The officers 
ex officio. 

J. F. Ramey, secretary 
Fidelity National, gave a 
“Elimination of First Week Disabilit 
and was followed on the same subjet 
by A. D. Johnston. 

“There are two principal diseases 
this conference,” the latter said, “La? 
sitis and Claimitis.” 

“I believe if any company wow 
analyze its weekly industrial health 2 
accident claims it would find 50 t 
percent are for one week only, # 
mostly for high sounding ailments w™ 
are really trivial, such as common cole 
In other words, we are giving une? 
ployment insurance without charg 
for it, and the bill is being paid by ™ 
rest of our policyholders whom 
should protect.” He advocated a 
week elimination period. 

>. A. Craig, president National L’ 
& Accident, Nashville, gave a fine @ 
dress on “Building an Organizatio 
Mr. Jones of the Bankers Health & L* 
spoke on “Claim Associations” in ™ 
executive session. There was a Te! 
(CONTINUED ON PAGE 22 
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a Mutual Life Had Its 
Annual Agency Convention 


HOME OFFICE PEOPLE ATTEND 


Number of Live Talks Were Given by 
Officials and Men in the 
Field 


The Penn Mutual is this week busy 
with conventions in Colorado Springs. 
rhe field convention was held on Mon- 
and Wednesday, and the 
the Penn Mutual 
follows in the last 
three [hese officers from the 
home ofice were in attendance: Vice 
Presidents Hugh D. Hart and J. V. E. 
Westfall; George R. White, actuary; 
Vincent B. Coffin, director of education; 
| H. Jefferies, agency secretary;~ Wallis 
Boileau. Ir., assistant to the vice-presi- 
dent: Stewart Anderson, manager of the 
bureau of field service; D. Bowd Slat- 
tery, manager of the direct mail depart- 
ment: Malcolm Adam, superintendent of 
ipplications; Wm. D. Jones, assistant 
auditor; and James A. Preston, William 
\. Conway, S. F. Thompson, Osborne 
Bethea, Edwin F. Norene, John E. 
Gibbs, members of the educational de- 
John A. Stevenson, member 
’ was a prominent 


day, Tuesday t 
annual meeting of 
\gency Association 
days 


artment t 
i the home office, 
member of the party. 


Women Agents Met 


There were three sessions, one each 
morning and in the afternoons there 
vere many small group meetings and 


msultations. For example, the women 
agents had a conference at 2:30 on Mon- 
day aiternoon, with discussions of 
topics of special interest to the women 
sellers of life insurance. On Monday 
evening there was a dinner of the grad- 
uates of the company’s five agency 
building schools for general agents and 
supervisors. On ‘Tuesday morning 
Vice-President Hugh D. Hart was host 
at a half million dollar breakfast. This 
was attended by agents who had de- 
livered $500,000 or more during the con- 
vention year 
Holgar J. Johnson, general agent at 
Pittsburgh, was chairman of Monday’s 
session. J. Elliott Hall, general agent, 
New York City, read a message sent by 
President William: A. Law, who was de- 
tained in Philadelphia by pressure of 
business. 

Vice President Hugh D. Hart briefly 
utlined the Penn Mutual's plans and 
mmediate goal, his subject being, “Our 
Penn Mutual Ambition.” 


Vincent Coffin in Charge 


Next came a feature that was thor- 
oughly entertaining and was finely in- 
structive. The Penn Mutual during the 
last three years has held many three day 
schools throughout the country for the 
instruction of agents in modern methods 
ot salesmanship. A representation of 


1 
ich 


h a school was given for the benefit 


of the 800 agents. Vincent B. Coffin, 
cirector of education, was in charge. 
‘wenty Pennmutualists from the con- 
vention floor had a part. There were 


Sales demonstrations made by members 
ot Mr. Coffin’s department—Messrs. 
Conway, Thompson, and Bethea, with 
Edwin F. Norene, another member of 
the department, as the prospect. These 
demonstrations were followed by an 
#nalysis of them by Messrs. Preston and 
Git nembers of the educational 
Cepartment, and the school ended with 
Mspirationa! comment by Director Cof- 


n 


bs, also 


Westfall Was Introduced 


Manuel Camps, Jr., general agent at 
Providence held the chairman's reins 
¢ Tuesda morning. Vice-President J. 
LE. Westfall, one of the newer offi- 
flals was introduced to his field asso- 


fiates and discussed the principles of 
bnderwriting which govern the work of 
Is depart lent 

‘eo no 


». F. Shapro, general agent at San 


agency, 
the Future.” 
morning, had for its director Frank 


There 
was a playlet entitled: “Pennmutualists 





Francisco, who is a newcomer to the 
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Penn Mutual, responded with “The 
Money Bag Presentation.” This sales 
talk was Mr. Shapro’s own creation, and 
in his agencies at San Francisco he and 
his associates have used it with remark- 
able success. He gave the complete 
talk with a history of it and some sup- 
plemental comment. 


Stevenson Gave a Talk 


The closing item of the morning’s 
program was an address by John A 
Stevenson, manager of the home office 
on “The Underwriter’s Oppor- 
tunity in the Penn Mutual—the Present; 

The Wednesday 
H. 
manager 
The first 


closing session, 


western 
were three 


Davis, production 


features. 





Unmasked,” written by Vice-President 
Hart, Director of Education Coffin, and 


Home Office Representative Gibbs. The 
aim was to show the efficient agent and 
the inefficient agent, by 
type,—in his home with his wife, in his 
ofhce with his general agent, and selling 
insurance in 
was given by 
ager of the bureau of field service. 
actors 
agents: 
cago; Harry W. Albright, Albany; Rene 


the field. 
Stewart 


The prologue 
Anderson, man- 
The 
general 
Chi- 


were the following 


7 | 
depicting each 
Alexander FE. Patterson, | 





Many Candidates for 
Post Held by Wysong 





comliissioner 


for them, however. 
making 


cvery 
underwriter. 


There is much speculation in Indian- 
wpolis as to whether a successor will be | 


selected to Clarence C. Wysong, Indiana 
whose term expires Oct. 
1. Governor Leslie has given no inti- 
mation as to his intentions. Friends of 
some politicians are going to the front 
Mr. Wysong is not 


any statements as to whether 


P. Banks, 
New York 
Minneapolis; 


Spokane; David B. Adler, 
City; Leon W. LaBounta, 
Samuel G. Buckner, Grand 


Rapids; W. Stanton Hale, Atlanta, to- 
gether with Miss S. Margaret Landis, 
Harrisburg, Pa.; Carleton L. Staples, 


New Bedford, Mass.; and Forest L. 


Curry, Spokane 


made by Vice- 
Hart, item by 


addre ss 
Hart 


Che final 
President 


was 


Mr 


item, recited the various noteworthy ac- 
complishments of the agents during the 
last three years 


He outlined the hopes 


ot the executives for future achieve- 
ments and he closed with a description 
of the ideals which should characterize 


Pennmutualist and every life 





7 


asked to remain. At the 
annual meeting of the National Con- 
vention of Insurance Commissioners at 
Hartford, he was elected president, and 
there are many of his friends who say 
that had he not had inkling he 
would be reappointed he would not have 
accepted the position, 


he has been 


some 


Those Being Mentioned 


\mong those whose candidacy has 
been sponsored by friends is Dell Black- 
burn of Evansville, former state senator 
and an insurance agent During his 
service in the senate, he sponsored sev- 
eral measures designed to strengthen the 
msurance laws of the state. 

Another being mentioned is sert 
Fuller, Indianapolis insurange agent, 
who served as the governor's manager 
during the 1928 campaign. Miles J. 
lurnas, Winchester insurance agent, is 
another whose name has been proposed. 
He is a candidate for the house of repre- 
sentatives and is chairman of the legis- 


lative bureau of the Republican state 
committe 
In some quarters it is believed the 


governor will take no action at all, con- 
tinuing Mr. Wysong, at least until after 
the coming the legislature 
which convenes in January 


session of 


BUY YOUR 1931 


CALENDAR NOW, SEE PAGE 198, 








GUARANTEEING 
HIGHER EDUCATION 

















Royal Union Life Building 
Cor. Seventh and Grand Ave.! 
Des Moines, Iowa 


ucation. 





abled. 


sellers. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 
A. C. TUCKER, President 


As another school year begins, 
it seems fitting that we once 
more call attention to Royal 
Union’s modern and complete 
line of Juvenile Policies guar- 
anteeing funds for higher ed- 


Our Juvenile Policies, 
equipped with a special Waiv- 
er of Premium benefit, pro- 
vide the necessary college 
money, whether the premium 
payor lives, dies, or becomes 
permanently and totally dis- 


Written from date of birth up, 
and on the non-medical plan. 
Full benefit at age five. 


Our salesmen are finding 
these Children’s Policies fast 
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Millionaire Policyholders in 
the Lif e Insurance World Samuel i. Rothafel, New York: 


Frederick S. Ruth, New 





(REPRINTED BY 


Book, Detroit 

Burgess Book, Detroit 

Rand, Jr., Buffalo ..*5,000, 

Ziegler, New York . 

Stewart Mott Founda- 

DEE <4. caw canes eeeaud 4,356.5 
1 

















Du Pont, Wilmington, 


Martin, Philadelphia. .*6,5 
Ne W WOO cusve *6,50 
Dillon, N. Y...over 6, 


Patterson, Dayton, 


ee a fe 
Schenck, New York.*5,25 
Meow Work ..cces *5,000, 
New York ..... *5, 
Book, Detroit ....... 5,000, 





Brooklyn ....... 


Marshall Field III, Chicago and 
rk over 4,000,000 
, Mottoring, Dayton, Ohio. .*4,027,37 
Coe, New York .... 4,000,000 

~ Hamble ton, Baltimore 1 


PERMISSION FROM 
PROMINENT PATRONS NUM- 
THE “SPECTATOR”) 

In its special issue giving prominent 
patrons of insurance, the “Spectator” 
New York presents a list of millionaire 
iC} showing 364 prominent 
people in the United States and Canada 
over $1,000,000 insurance. 
are as follows: 


A. . Landwehr, Holland, 
~~ ae & 


Benjamin Winter, New York 


. Day, New York 


Rogers Caldwell, N 


000, Moltie New bury, < *hicago.+3 
5,000, 
5,000, 





4,000,000 





*x* * * 
j6bMEP Chea Seer bene 3,000,000 | Seymour Knox, Buffalo 
‘axee 3,000,000 | Irving L. Isaacs, N. Y..... 
% . Y...*3,000,000 | Albert M. Greenfield, Philadel- 
Philadel- nh acauneagnaseneeqagad 
Tee Ps Tee Tee Pe eee 3,000,000 | A. F. Adams, Kansas City, ‘ 
Cincin- CE 6x adawrak caweessnseacuns 
tha CE NEE ne Chee tes 6 be 3,000,000 | Frederick N. Rix, Hot 


Y.. 3,000,000 i. wietendendana set eeaka eae *2 
3,000,000 | W. Irving Moss, New Orleans.. 
Louis. 3,000,000 | Arthur J. Morris, Albany, N 
David Stern, Philadelphia 


*2.830,000 | Sydney Shoenburg, St. 


and E. W. Marland, Ponca . 
Sontnnbesaecuisenée 2,804,000 DL iccpeceends s Geshe tes wrecd ou 
.*2,510,000 | Morris White, New York 
City 72,5 John Barrymore, New Y 





eeceece ,900, Walter Schroeder, Milwaukee, 
2,500,000 QUGE cccncvecesccoaceeccesesse 
Greensboro, Walter Strong, Chicago 
2,500,000 | R. A. Long, Kansas City, 
72,500,000 | Clarence H. Mackay, New 
2,500,000 ' Julius Rosenwald, Chicago 











COMMONWEALTH 
CORDIAL 


CO-OPERATION 


\VRITING: 


Property 
Investment 
Guaranteed 
Income 
Economic Life 
Guaranteed 
Accumulation 
Educational 
Junior 20 Pay 
Term 
Joint Life 
Group 


service that enables 





A slogan and trade mark of an unusual service 
given agents of this company . . . . a service 
that provides a definite working plan . 

service given freely and unstintingly . . . 
agents to find opportunity 
and prosperity in this company . . . . a service 
that will start you on the road to success 
a distinctive service you should inquire about 


I. Smith Homans, Vice-President 


COMMONWEALTH 
LIFE INSURANCE CO. 


LOUISVILLE KENTUCKY 


Walter W. Head, Chicago 
Harry M. Warner, New Y 

Mrs. Marshall Field III, Chicago Sbee 000 
Charles F. Noyes, New York.. 85 
Hunter L. Gary, Kansas i 


George K. O'Donnell, New 
Mich. 3,850,000 | John McE. Bowman, New York. 
Philadel- Charles R. Blythe, San 
TeeerTy TT eee rT ere Te rere +3,500,000 OO PEPE RIE EES 
Cincin- John A. Carroll, Chicago 
3,250,000 | Col. Luke Lea, Nashville 
.175,000 | Alexander I. Hussey, N. Y 
3,100,000 | C. F. Williams, Cincinnati 
3,050,000 | Henry Mandel, New York 
Bos- Donald Woodward, Le 
MpPeueshekavcseteewiue sas 3,022,000 ~ Me 
.over 3,000,000 | Fred J. Fisher, Detroit 
, oe ....oVver*3,000,000 | George E. Merrick, Miami 
’, Philadelphia 3,000,000 
y York and 





geles 
Ray E. Adams, Indianapolis .. 1 


September 26, | 


Hanover Shoe Factory, Han- 


CUE, Deb eecesvesccousedszes 2.000 
* * * 

Pratt E. Tracy, Toledo, Ohio 983 
W. M. Burgess, Omaha ..... 1,90 
George Brandeis, Omaha ..... “184 
Edwin S. Jordan, Cleveland .. 1.9 
B. C. McClellan, New Orleans. .*| 80 
Harry Dunn, New York ...... 1.800 
Richard H. Webber, Detroit... 1.%9 
John N. Willys, Toledo ...... *1.800 
Louis F. Swift, Chicago .. R04 
Cecil B. DeMille, Los Angeles The 
C. Wilbur Miller, Baltimore . 75 


Arthur Reis, New York . ; 1,75 
Victor H. Hanson, Birmingham *] 
Walter M. Murphy, Los An- 
PL csthtndethwadeown tne< © 732 
Edwin F. Greene, Boston ... 1.604 
Theodore Swann, Birmingham. *1,505; 
Norman A. Perry, Indianapolis 1.609 


Jack Kaplan, New York ..... 1,600 
* * * 
Gov. Frank G. Allen, Boston 
QVGP ccceseveescansescvusececs a 
Martin L. Davey, Kent, Ohio. .*1,55 
K. Lilly, Jr., Indianapolis .. 1,509 
Harold C. Keith, Broc meen. oo +s 71,500 
M. B. Skage, Oakland, “alif. 
QUE ccccescevsstececesosecess 500 
George E. Nicholson, ee. 
2 cucwneeaWenecenues 500 


Jay R. Monroe, Orange, N. J 500 
Doherty Silk Mills, Pate rson 
N. J 


William Wrigley, Jr., Chicago 
and Los 2s 

H. H. Rogers, Jr., New York... 1,500.0 

Edgar L. Marston, New York. 

Fred F. Brewster, New Have n, 


500.0 





Chimney Rock Motors, Inc... 
J. W. Bettendorf, Bettendorf, 


Mortimer Davis, New York, 
N 


500.0 


Abe Plough, Memphis, Tenn.. .*1,500,0 


Max N. Nalanson, New York 1,500.06 
George E Nicholson, Kansas 

Oe arr rt 500, 
Paul Se hoelkopf, Buffalo, N. Y. 1,500.0 
Albert Warner, New York ....*1,5000 

*x* * * 

J. M. West. Houston, Texas.... 1.4535 
Alfred C. Fuller, Hartford .... 1,450.0 


William Candler, Atlanta, Ga.. 1,385, 
Percival E, Foerderer, Phila- 


E. J. Nolan, Los Angeles ...... 1,350.0 
Cc. J. Jones, Dallas, Texas . 1,35 
Clarence E. Lint, Dallas ..... l 
Joseph Paterno, New York ..*1,300,0 
Roy E. Tilles, New York ..... l 

Ed. Frost, Shreveport, La. ... 1,500, 
Waite Phillips, Tulsa, Okla. ... 1,290.0 
Edwin H. Krom, New York...*1,280,0 
Edward J. Young, Madison,, 
DL  sneustweenezeneesenes -, 
Joseph Keaton, Los Angeles ® 
John H. Jones, Mobile, Ala 
Axel H. Lonquist, Chicago 
Otis Skinner, New York ...... 
Dr. I. H. Leggett, Ottawa, Ont 
Frederick H. Deacon, Toronto. 
Joseph Himes, Washington 


* 
#7) 950.06 
*) 


Forest D. Dorn, Bradford, Pa.. 1,213.5: 
Edward Landreth, Brecken- 
eS See 1.200,0 
Cc. Jackson Booth, “Ott: awa, Can- 


Doris Bernard, P hills 1delphia 


Edmund I. Kaufman, Washing- 
ik 2 Sk wtededede @eetawnae 1,200,014 
E. Lansing Ray, St. Louis 


José L. Reyes, Havana, Cuba.. 1,200,00 

Raymond V. Adams, Indian- 

Dn ¢iprdvenceddeneseh esas 1,200, 
* * * 


J. Rogers Flannery, Pittsburgh?1,) 52.5! 
Col. E. O. Thompson, Amarillo, 


DS ¢6ak66egccesenrcinaeeeee 1,1 48,0 
William J. Cox, New York ..... *1, 141,08 
F. Harold Johnston, Bradford, 

i: untbpnttlennend maps tune es 0, 


Frank A. Vanderlip, New York 1 0,0 
Arthur Stebbins, New York....*1 0, Ot 
Marie S. Smith, Kansas City, 


Ee eer Sen ee 1 


Adam Vogt, Louisville ........ 
Alba B. Johnson, Philadelphia. 
Eric G. Gunstrom, Chicago ... 
Harry H. Rogers, San Antonio 
Charles R. Bell, Los Angeles... 
William C. McDuffie, Los An- 


l 

1 ) 

1, 0.00 
1 
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Nathan 8S. Jonas, Brooklyn. 500 
Cristian R. Lindback, Philadel- | 

0 Ee eee 1,500 
Martin M. Pearlman, Philadel. 

eee 500, 
Morris L. Clothier, Philadelphia*! 500.) 
Alfred Decker & Cohen, Chicago? 1.500‘ 
Charles E. Mitchell, New York 500 
Collins & Aikman, Philade ee 1,500. 
Irvin S. Chanin, New York 1,500, 
Henry I. Chanin, New York. 500.06 
A. B. Banks, Little Rock .....*1,500/ 
Lit Brothers, Philadelphia ... 500.6 
James C. Colgate, New York... 1,500, 
Gimbel Brothers, Philadelphia. 71,5000 


5 00,0 
RA. «Heda denneaneneseds 1,500, 06 
Pe oon oe ©. psceskuaees 1, 500,01 


MUNIN ire Sasenltaiin a 0h Oc, ae ak Mn he 500.0 





Harold L. Arnold, Los Angeles. 25,00 


CD deadetagewn0n60teneeneees 1,200,00 
Stuart Gammill, Jackson, Miss. 1,200," 
Harvey S. Firestone, Akron, 

ER © dete a aia edie Sterno . #1,200,0 
Chas. E. Virden, San Francisco. *1,200,0 
Chas. E. Walsey, New York... 1,200, 
Robert Ducas, New York ..... 1,200, 
Dr. Benjamin J. Palmer, Dav- 

., SS EF ° 0, Ot 


S. B. Hatch, Toronto ...... ay" 10,00 
J. P. Abney, Greenwood, S. C. 1 
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“ER Sykes in Batertalaing Talk een Repevtnent —— = 

1.985, to San Francisco Managers Will Be More Aggressive 

4 wisi pa \ 

1,800 \ 

‘I;inie| GIVES POINTERS TO SUCCESS|PLAN OF THE SECURITY LIFE EDUCATIONAL SERIES No.1 

+1'800 ‘ . . : ' . , regarding the conservation and 

1"800' Fidelity Mutual Executive Lists Factors | Effort Will Be Made to Stimulate Busi- 4 reclamation of life insurance 

ia to Be Considered in Selecting ness and Form Friendly Contacts 

“hs Agency Personnel with Companies MR. LIFE INSURANCE EXECUTIVE: 

17395 — —_— | How much of your insurance is going to lapse 

- 1.6004 Half the world is standing around| The Reinsurance Life of America with | I] because of policy loans? 

WY waiting to be told what to do, Frank] head office in Chicago has now been S ; : . : 

1600 H. Sykes. vice-president Fidelity Mutual | taken over by the Security Life of that AE answer is practically all unless given the proper 
attention. Many of your policies also lapse because 


Life, Philadelphia, said at a luncheon of | city and its office is being continued as 




















a the San Francisco General Agents & the 7 agg ew department of the Secur- the policyholder was sold insurance that did not fit his 
1.5000 Managers Association. He said a per-| ity Life. President M. J. Dorsey of the . 2 “eRe 7. atl : - hi 
1.3504 “on hoping to make a success in life in-| Security Life is anxious to increase the needs. An experienced conservation man saves this 
+1500 surance needs confidence, and that if|reimsurance department and make it far business for your company instead of losing it to a com- 
aod one gives the impression of knowing more aggressive than it has been. The | petitive agency. 
00.0 one’s business the rest of the world is | department is continued in the old office 
500.1 willing to take notice. He spoke on] of the Reinsurance Life at 720 North Sonera Seay . . . a oe : , 
500% “Signboards to Somewhere,” pointing | Michigan avenue in charge of Dr. Paul Our experience shows that the policyholder is highly 
‘on ut the signs that one must look for in | Stutsman, who was vice-president of the pleased with our impartial conservation service and 
500.0 v . . - y ° ° . e ° . 
500.6 a man when choosing agency personnel. | Reinsurance Life. F. W. Rodgers is the many times applies for increased protection because he 
a He A. sted the — +r need as ae. aa cokes — mo oa beng is no longer paying his original premium plus the interest 
a frankness, resourcetulness, industry, sta- | © C contacts W com- Ne ef er AER ET eS es niet 
sala bility, confidence and optimism. panies. The Security Life has arranged charge for a decreased amount of insurance. 
1 500 0 to give greater facilities in its reinsur- | 
1900, de ds Frank Fi ; ; , 
1,500.04 poem s ankness rat ance work. It is putting on more steam De Barry & Associates, Inc. by prevent- 
yt “First of all a man must be frank,“ | both in its direct writing and reinsur- ing lapsation have given a new meaning 
1500 06 he said. “He must be willing to meet | ance. to life conservation and reclamation work, 
1, 500,06 you half way. He must be willing to After a De Barry man has finished with 
te tell you things you should know if you lid i. & — your policyholder it is definitely known 
1500.0 are to help him.” Resourcefulness in Cooli ge in Appreciation the policyholder is satisfied with his re- 
500,04 terms of constructive imagination, the ° adjustment. Full information will be fur- 
a ability to look at a problem in a different of Life Insurance Value nished life insurance executives. 
yoor way, he termed as being among the vom 
1.500,0 most in —— — ae toward Calvin Coolidge in a letter to Mr. and 
1,500.00 tras percent braine. and 8) werean | Mrs. Leroy J. Brown of Trenton, Neb., DEBARRY & ASSOCIATES INC 
wan 1S gereem rae and 85 percent | gives in a human way his appreciation . ’ ° 
1.500.00 “age Th gee the oppose ratio, of life imsurance. He says: 
said. “The brilliant man who is too] “Floyd Stayner of the New York Life INSURANCE COUNSELLORS 


1, 500,06 


lazy - work won t get tar. I would] informs me that you have taken out 
rather have a genuine jackass than an policies in this company on 13 of your 


1,500.06 


222 WEST ADAMS STREET, CHICAGO, ILL. 




















WY —- Kon. . : 14 children, and that you propose to 
sata / rhe association _passed a resolution present the fourteenth with a _ policy 
1500.0 favoring the candidacy of Charles C.] when he is old enough. This is an ef- 
1500.0 Thompson, Metropolitan Life manager | fective way to start these young people 
— at Seattle, for the office of first vice-]}on the path of good citizenship. I am | — 
president of the National Association of | sure they will make good your con- 
1453.51 eS idieneneibee a 3 on 
"450.00 Life Underwriters. fidence in them and will appreciate 
385,01 intima: gratefully what you have done for them 


I congratulate you on the fine family 





1370.04 SMITH WITH METROPOLITAN F 

eye z , which you have founded, and of which 
"350.0 Emerson Smith for the past 16 years} Mr. Stayner has sent me a photograph. 
36.00 associated with THe Nationat Unper-| The mother who has brought into the 
ey wrITER and since 1929 its eastern man- | world such a remarkable group of prom- 
00.00 ager with New York headquarters has ising Americans deserves special honor. 


Z 
A 
m7 


— 


29000 entered the service of the agency divi- “Mr. Stayner tells me that you have 
280,00 sion of the head office of the Metropoli- | sometimes referred to the New York BA 
a tan Life. In the past he has made an| Life as ‘Mr. Coolidge’s Company.’ 


265, 


250,00 intensive and intelligent study of life} would not have associated myself with 
250,00 insurance contracts and sponsored aj the New York Life had I not believed 
50.00 » m. - ° . ° 

. number of the standard publications | that its history, management and prin- 















































250.00 
250,00 lealing with the life business issued by | ciples entitle it to be regarded as a pub- 
250,00 I R cs 5 f fi ‘ Cc A G 
oy HE NATIONAL UNDERWRITER lic service institution of the first rank.’ A. —-~ Office 
225.0 ; —_ acksonville, Illinois 
213,37 — * - - ~ 
sali Additional Million Berkshire Gathering Held : ] 
. Over 100 field men attended the an- eee 
500,00 Is Issued on Life nual Rhodes Club convention of the » i i, 
ee Berkshire Life at its home office in G . —_—* 
200.04 of New York Man Pittsfield, Mass., last week. _ ENERAL agency opportuni- ) >, 
500,00 ee a of the oye ag ties for the right men in Michi- / ) 
00,06 ‘ nee be niversity took charge of the gather- io Indian and Ken- ii | 
[Issuance ot an additional $1,000,000 | ing and talked on “Programming and ae Ohi . diana | . 
00,004 ' msurance, bringing his total to $3,-| Psychology of Salesmanship,” the first | UCKY- Lime y \ 
roy 000,000, makes Henry Mandel, builder] morning. The afternoon was devoted to / ss) i \ 
on ait at the London errace development in| pleasures, a good many played golf, | N Se a nN 
ee wd York City, —_ is now won wry while others took a 100 mile auto drive We offer a complete line of ! th 9 SSik ; iy 
0 00 mung up several lotty apartment build-| over the Mohawk trail. In the eve- h bei ° " f | 4! Sa Hy 
0.00 ings ’ lower Seventh avenue, one Ol] ning a dinner was held attended by of- uman being coverage. ‘ | q A ; 4 
i¢ most heavily insured men in the real] ficers and directors of the company. iS Ry 3358 of: 
_— estate field. Two million dollars of this At the Saturday session John S. Win- q ale aH af 
total has been in force for some time. | jngs superintendent of agencies, pre- W . : : 4 : Nl 
~9 5A Phe thir _—s r . _ rdinar t 
_— eae ird million has just been placed sided. The Rhodes club’s ofticers for E_ write life ord ° y> . q cfs : ' 
$8.00 — it is understood that most of the ] 1930-1931 were elected. Short addresses monthly, weekly ; also accident i 4 ahs . } 
$1,506 — companies of this country and| were made by John C. Dewey, treas- and health—commercial, monthly | gq} aS& | 
~~ naca are underwriting the risk. urer; Robert H. Davenport, secretary,| premium, weekly premium, auto Ind! Be dad 
+ the e ntire amount was placed by the] \W. T. Batchelder, director of education. sravel. eroun accident 414! a Of 
25.00 NEVE 1 Avenue Holding Corporation, and Joseph E. Peirson, assistant treas »& P ” + s q 
the mbination holding more than a| yrer. . . f t iy 
tet lozen properties between 15th and 23rd —————s Address communications to > mem oe ¢ 
yet ‘treets, which Mr. Mandel has_ pur- h : P 
¢ he : : : ohn Hancock Man Dies . \ 
10.001 ase] in the last few years for the 7 J : , R. Y. ROWE, Supt. of Agencies = 
10,00 ulding of apartments. In the event of Frank Wood Adams, for 30 years de- Chicago : 
0,0 is death before payment of the notes | partment manager of the general trans- & 
10,000 “ven in purchase of these properties, | fer agency in the weekly premium de- 
0,000 the insurance will be used to pay them.| partment of the John Hancock Mutual K tts 
) the latest million doilars was not placed | Life home office, died Sunday in Bos- Chicago Home Office Building 














‘trough any single agency. ton after a short illness, aged 45 years. 
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Big Life Rally 
on at Toronto 


(CONTINUED FROM PAGE 3) 


up for consideration at the next meet- 
ing of the executive committee or the 
trustees. 


International in Character 


The convention proper which opened 
Wednesday morning, is thoroughly in- 
ternational in its character. Canadian 
and United States flags are intertwined 
above the speak€rs’ platform, and presi- 
dents of the two associations, S. T. 
Whatley of Chicago and Robert Mac- 
Innes of Saskatoon, are acting as joint 
chairmen and the program is about 
equally divided between speakers from 
the two countries. All of the opening 
addresses emphasized the desire for a 
continuance of the spirit of cooperation 
and the cordial relations that have been 
maintained in the past. 


Col, 
Col. H. 


H,. P. Dunham’s Address 


P. Dunham, insurance com- 
missioner of Connecticut, spoke before 
the life underwriters at Toronto mak- 
ing a plea for greater cooperation be- 
tween agents and insurance depart- 
ments. Colonel Dunham said there has 
been too much sentimentality among 
insurance salesmen. He said that fre- 
quently the main quality in an agent 
seems to be persistence. A different pic- 
ture is presented today. The up-to-date 
agent uses facts in place of sentimental- 
ity and appeals to reason and judgment. 
He said that by becoming better ac- 
quainted and learning each other’s tasks 
and problems there will develop a mu- 


tual understanding. He said it is the 
slippery agent who resorts to every 
sharp practice and often gives the pub- 
lic the wrong impression of life insur- 
ance. He should be exterminated. 
John G. Lonsdale of St. Louis, head 
of the Mercantile-Commerce Bank & 





Trust Co. of that city and president of 


THE N. \TION: AL 


U NDERW R 


the American 3ankers Association, 
speaking Thursday on “What Lack I 
Yet?” paid high tribute to the service 
rendered by life insurance but empha- 
sized the necessity for stock-taking for 
the purpose of determining what fur- 
ther service could be given. He deplored 
the lack of adequate preparation on the 
part of many life agents and praised the 
work of the American College of Life 
Underwriters in that direction. On the 
company side, he spoke particularly of 
old age and unemployment as pressing 
problems for which insurance will have 
to find an adequate solution. 

The “Reflections” which Clyde F. 
Gay, assistant superintendent of agencies 
of the Aetna Lite, discussed in his talk 
Wednesday, were those to be seen in a 
glimpse into the mirror of general busi- 
ness. He reviewed a number of im- 
portant changes that have taken place in 
the general business field in the United 
States in the _ few years and their 
effect on and relation to life insurance. 

M. Jay Ream, general agent of the 
Mutual Benefit Life in Pittsburgh, 
speaking at the managers’ session 
Wednesday night on “The Problems of 
the Newly Appointed Managers,” de- 
clared that agency supervision is the 
biggest part of the general agent’s job, 
and that he should hire the office and 
service work done, if necessary, but act 
as his own agency supervisor, devoting 
at least three mornings a week to joint 
work in the field with his agents. 


Holeombe Cites Growth 


The life insurance business has pro- 
gressed remarkably, even brilliantly, in 
agency management in the decade just 


closing, John Marshall Holcombe, Jr., 
manager Life Insurance Sales Research 
Bureau of Hartford, told the Interna- 


tional meeting. His subject was “The 
Manager of Yesterday and Today.” 
“We can point with pride to many 
things which we do today better than 
even two or three years ago,” he said, 
“and yet it may well be asked if we have 
more than made a fair beginning in 





answering the challenge of management 





ITE R 


—the call to clearer thinking and more 


able 
that a manager 


leadership.” 


Mr. Holcombe said 
of 15 years ago would 


look with wonder upon a gathering such 


as the International convention at To- 
ronto. = 
Standardization of canvass and of 


methods of obtaining information about 


prospects was 
by 
producer of the 
of the Mutual 
Chicago. 
for just 
purely 
The 


short 
through 


William F. 


highlight 


strongly recommended 

Dineen, “millionaire” 
Samuel Heifetz agency 
Life of New York in 


Mr. Dineen is a man who paid 


$3,000,000 last year, 
standardized canvass. 
of the entertainment 


of 


program was Thursday night when dele- 


gates were g 


uests of 


the Toronto as- 


sociation at a dinner. 


Great 


Expressing 


ful results,” 
lingdon, 


the 
would be productive 
His 
governor-general 


Publie Service 


hope the assembly 
“of the most fruit- 
Lord Wil- 
of Canada, 


Excellency, 





“referred to tl 


which life insurance is doink * 
ing the economic conditions oi 


tional life of « 

Right Hon. 
ister of Canada, 
“One 
meeting of men 
their predecesso 


is 


R. 


naturally 





September 26, ; 





le great = sery 





our two countries.” 
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impressed with 
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rs, have been respon 
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for throwing over the home oj ; 
continent a protecting mantle in 
form of life insurance to an amount 
over one hundred billions of dollars 
“Any business which has as its 
mary impulse the preservation of ; 
home, the education of children, and; 
case of the aged, must have the 
miration of us all,” stated G. Hows 
Ferguson in his letter. “When we co 
sider that the same funds which pr 


vide for the helpless are also migh 


factors in the building and expansi 
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Field Men of Business Men’s Assurance 
Gather at Kansas City in Annual 
Convention 


The annual 
salesmen of the 
ance of Kansas 


meeting of “All-Star” 
Business Men’s Assur- 
City met there Monday 


to discuss problems, business conditions 


and the future of life insurance. 
50 members of the Grant Club, 
managers, 


Stars” 
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those who “feel” the depression that 
times are good by doing them a _ serv- 
ice. In a notable address E. C. House, 
branch manager B. M. A. in Ohio and 
president Managers Club, analyzed 
“This Complicated Age.” Vision and 
a positive attitude are essential to suc- 
cess, he said. ; 

B. A. Hedges, director field service, 
analyzing the company’s experience in 
recruiting men, said more new men are 
secured by older salesmen during pe- 
production is high than 
when it was low. Production and re- 
cruiting run parallel. Fluctuations in 
production, it was decided from 1929 
and 1930 experience, are due to old and 
not new salesmen. The new man is 
working as hard as possible to make 


a living. 


riods when 


Ohio National’s Convention 





Agency Club Had Some Important 
Subjects Before It—Dr. Rockwell 
Gave an Address 





One of the best and most interesting 
conventions of the Ohio National Life 
was held by the Builders Club, the field 
organization at Asheville, N. C. 

Chas. H. Kahn, general agent at Fort 
Worth, Tex., and president of the Build- 
ers Club, was unable to be present on 
account of illness. In his absence Ray 
Hodges, manager of the home office gen- 
eral agency at Cincinnati and vice presi- 
dent of the Builders Club, presided dur- 
ing the convention. The convention was 
addressed by Charles J. Rockwell, well- 
known life insurance educator, on “Mod- 
ern Prospecting Methods.” 

Modern Insurance Slants 

One morning was devoted to a dis- 
cussion of the subject, “Modern Slants 
in Life Insurance Salesmanship,” in 
charge of W. C. Temple of Dallas, state 


manager for Texas, as chairman. The 
“Standardized Sales Talk” was pre- 
sented by H. E. Crain, general agent, 


Akron, Ohio; “Discovering New Needs” 
by Kenneth W. Craig, general agent, 


Muncie, Ind.; “Programming for the 
Average Buyer” by M. W. Levering, 


district agent, London, Ohio. 

President T. W. Appleby delivered 
the chief address at the banquet, his sub- 
ject being “Our Times.” Mr. Appleby, 
in his most able and masterly way, 
pointed out how present business and 
economic conditions are a natural se- 
quence of preceding events. Although 
there are a number of individuals out of 
employment and others making adjust- 
ments to meet the new economic situa- 
tion, the country as a whole was never 
in better or sounder financial condition. 


Prospect Building 


Friday morning’s session opened with 
a discussion of “Prospect Building” in 
charge of George C. Hill, general agent 
at Sandusky, Ohio, as chairman. The 
subject was introduced by S. S. Kirk- 
patrick, superintendent of agencies, who 
presented the prospecting problem. 
“Prospecting Methods” was discussed 
by O. C. Norton, general agent at 
Toledo, Ohio. “Preparing the Reference 
rile” and “Building the Prospect List” 
was discussed by Glenn S. Kies, gen- 
eral agent at Lansing, Mich. The sec- 
ond period of the Friday morning ses- 
sion was devoted to the discussion of 


the subject, “Helps for Keeping Busi- 
hess in Force” with the vice president 
ot the club, Ray Hodges, acting as 
yuairman. The discussion was opened 
oy S. J Blashill, secretary of the com- 
Pany, with the subject, “Conservation 
‘rom the Home Office Point of View.” 

E. lempleton, supervisor at Lima, 


Ohio and E. A. Badger, general agent 
rt Middletown, Ohio, closed the discus- 
besiae ing actual experiences on how 
yess may be conserved by servicing 
policyho fers and by solicitirg old 
ap lders for new business. 
Ph every was closed bv an ad- 
a, , ae B Oakes, president of 
urance Research & Review Service at 
ndianapolis 
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Given by Green 
(CONTINUED FROM PAGE 3) 
profit, but no one seems to buy from a 

farmer heading for foreclosure. 

“The next step after we acquire title, 
is to put the place in shape for occu- 
pancy and sale. A little patching here, 
some fencing there and the generous 
use of a paint brush will do wonders. 

“Then, there is the rehabilitation of 
the soil, which is easily done in most 
cases with the planting of leguminous 
crops or starting in the proper use of 
rotation. It is remarkable at what small 
expense work of this character can be 
handled with an efficient organization, 
and the returns received in rent and from 
the increase in prices obtainable is worth 
every penny of it. Our farms owned 
during the rental year ending July 1, 
more than carried themselves and paid 
all the taxes, fire insurance premiums, 
operating repairs, etc. This is no small 
achievement when you consider the con- 
dition some of the farms have reached 
under the careless handling of their for- 
mer owner. 


Best Farms Sell Slowly 


“The selling effort is begun as soon 
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is inevitable. Some are sold even before 
we acquire title, and a great many are 
sold almost immediately. Some take 
time, and strange as it may seem, some 
of those that take time to sell are some 
of the best farms we have and offer the 
best opportunities for profit. 

“I feel that I can say without fear of 
contradiction that we have the best land 
selling organization of any of the insur- 
ance companies. Many of them have the 
same problem we have, but none of them 
has a sales record that can compare with 
ours, either in percentage of acquisitions 
sold or in profits received, or in cash 
received in sales. 

“This does not mean, however, that 
we are approaching yet complete 
liquidation of our foreclosed properties. 


as 


Our acquisitions have continued during 


the current year to exceed our sales, so 
that at the present time our farms owned 


are more than a year ago, and this will | 


probably be the case at the end of the 
year as compared with the last annual 
statement. The feature to watch, how- 


ever, is the foreclosure rather than the 
real estate figures. We have acquired 
more than we have sold, but the new 


foreclosures have shown a constant de- | 


cline ever since the first of the year, 
with the result that we have started 20 
percent less foreclosures this year than 


as it becomes evident that foreclosure | during the same period of last year, and 


1] 


our foreclosures pending show a similar 
reduction. 


Little Effect from Drought 


“You are no doubt curious to know 
of the effect of the drought on our se- 
curities. In most of the areas where the 
drought was most severe we have cither 
a very small volume or no loans at all 
For the country as a whole, the drought 
was very much exaggerated. Any 
tress for the farming communities makes 
headline news these days. In some sec- 
tions there has been genuine distress, 
and we can expect some increase in our 
delinquent interest in these areas. This, 
however, will probably be compensated 
for by the average to almost 
bumper crops that are being harvested 
in other areas in which we are interested. 

“On the whole, we expect a normal 
crop production from the field in which 
we have investments. 

“The dollar return, due to low com- 
modity prices, is a more serious matter 
for the country as a whole than the 
drought. However, in spite of this, I 
note some experts are estimating a total 
farm income for the United States equal 
to 1929.” 


dis- 


above 


Clarence J. Matthews, formerly of the 
Detroit city agency of the Detroit Life, 
has been appointed agency supervisor 
for the company in northwestern Ohio. 








NEW YORK agency 
A wanted to open for 
business on the Monday 
morning following appoint- 
ment. Telegraphic order for 
imprinted supplies was re- 
ceived at 11:30 Saturday 
morning, one hour before 
our quitting time. 
We put the problem up to 
our Supply Department: 
Can we equip this agency by 
Monday morning? The an- 
swer was, “Well try.” 


At 1:30 that afternoon 
requisitions were completed. 
The entire force worked 
steadily all afternoon and 
evening, voluntarily sacri- 
ficing their half holiday 
plans. 


broke down. 





























When finished it was too late to secure 
the material to the railroad station. 

had cars and these were both loaded to capacity. 
Its contents were unloaded and carried 
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a wagon to haul 
Two employees 
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Cooperation at all 
times, regardless of 
‘effort involved 






to the railroad station a mile 
away, reaching there at 
10:45 P. M. The material 
was checked in and loaded 
into the last car for New 
York. Our employees 
watched the material safely 
in the cars before going 
home. 


The supplies arrived and 
were delivered to the new 
agency on Monday morning 
in time for them to open for 
business. 


Such service, carried 
through every department 
of our organization, means 

much to any agency. 

It is 
| Home Office under- 
/ standing and appre- 
{ ciation of an agent's 
| problems and of a 


evidence of 


willingness to coop- 
erate witheach and 
every 
agent at 
all times, 
‘regard- 
] ess [ 
time, 
effortand 
money in- 
volved. 


























Great Gathering | 
of Field Staff 


(CONTINUED FROM PAGE 5) 


“Our Investments” was the subject of 
Robert M. Green, treasurer. The Union 
Central had $163,000,000 outstanding in 
farm loans in 1928, according to Mr. 
Green. This figure had been reduced to 
$153,000,000 by Sept. 1, 1930, he stated, 
and the Union Central “has the best 
land selling organization of any insur- 
ance company.* He declared that the 
drought was mutch exaggerated gener- 
ally, and, that taking the United States 
as a whole, there would be bumper 
crops. 


Discusses Settlement Options 
Elliott Pugh talked on “Settlement 
Option Certificates.” The Union Cen- 
tral includes only those things wiich can 
be carried out, Mr. Pugh asserted. These 


certificates are designed especially for 
keeping out of court, while wills are 
very likely to be brought into court, 


Mr. Pugh continued. 

“Agent and Company” was the topic 
of Herman A. Zischke, assistant super- 
intendent of agencies. He requested the 
agents to “treat work as an avocation 
rather than a vocation.” He said 250,- 
000 agents spend only one hour a day 
seeing prospects, and he pleaded with 
the men to get out and see more pros- 
pects. 

George L. Williams, chairman of the 
board, presided at the afternoon session, 
Dr. William Muhlberg, medical director, 
talked on the subject “If I Were an 
Agent.” Following Dr. Muhlberg’s talk, 
the “four horsemen,” Ralph H. Thayer, 
R. H. Flynt, Charles Helle and C. A. 
Handy, made short addresses. 


Cites Huge Economic Loss 


» 


Charles B. Knight, manager of the 
New York agency, stated “The only 
real business is a good business; the 
business which profits the buyer and the 
seller.” Mr. Knight has built up a $300,- 
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000,000 business since he has been with 
the Union Central. 

The closing talk was given by Charles 
Hommeyer, vice-president, on “The Old 
and New in Business.” Mr. Hommeyer 
made the interesting statement that in 
addition to the $100,000,000,000 life in- 
surance in force, an additional $100,000,- 
000,000 had been terminated since the 
beginning of life insurance. Of this 
amount only $12,500,000,000 has been 
paid in death claims. 

Mr. Hommeyer presided at the Fri- 
day morning session, built around the 
theme, “Our Agents.” Julian Boehm, 
special agent at Atlanta, introduced “Our 
Million Dollar Producers.” Henry P. 
Burke of Philadelphia, who contracted 
with the company after Sept. 1, 1929, has 
paid for $1,700,000; R. A. Sasseen, New 
York, $1,160,000; Roy Green, Cincinnati, 
$825,347; and Miss Mary Bates, Cincin- 
nati, $678,439. 

“Business Trust Agreements” was the 
topic of Manager A. Rushton Allen of 
Philadelphia. ‘Insurance should be paid 
to the executor of the estate ot the de- 
ceased member of the business,” Mr. 
Allen asserted. 

Charles F. Mansfield and Herbert E. 
Davis, both of New York, debated on 
the subject: “Resolved—That medical 
examinations are an unnecessary evil for 
life insurance and should be abolished.” 
J. LeRoy Knight, also of New York, 
was the referee, but the debate ended 
in a draw after the humorous speeches 
of the speakers were compared with 
the assigned topic and found to diverge 
widely. 


Knight Optimistic of Future 


Manager Knight in the address fol- 
lowing, declared that after careful con- 
sideration he was convinced the New 
York agency would pay for more busi- 
ness in the remaining three months this 
year than the last three months of any 
previous year. General Agent Edward 
S. Brashears closed the Friday morning 
session with an address on “Loyalty.” 

Judge Clarence Murphy, chairman 
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executive committee, presided at the 
afternoon meeting. He is the son of 
Peter Murphy, one of the original direc- 
tors. Mayor Russell Wilson of Cincin- 
nati, a director, opened the afternoon 
session with an address of welcome. 

A skit was given by Floyd S. Wright, 
Marion L. Shoup and Eugene D. Filet- 
chall, entitled, “When a Partner Dies,” 
in the form of a telephone dialogue. 
When the remaining partner attempted 
to accept an offer to purchase new 
equipment at a low price, to pay a cred- 
itor on a past due account or accept a 
profitable order, he was reminded by his 
lawyer that nothing could be done until 
his partner’s estate was settled. 


Devine Urges Definite Goal 


Manager Joseph P. Devine closed the 
meeting with a talk on “You.” Mr. De- 
vine stressed the necessity of having a 
definite goal to which the agent must 
ever strive if he is to be successful. 

The meeting Saturday, devoted to 
“Our Policyholders,” was presided over 
by Secretary W. Howard Cox. Wendell 
F. Hanselman, assistant superintendent 
of agencies, announced the sixth annual 
policyholders’ month, beginning Oct. 1. 
He said that two-thirds of the new busi- 
ness, between $60,000,000 and $80,000,- 
000, was on old policyholders. 


General Agent Harry O. Steel of 
Omaha and Henry E. Belden of New 
Orleans discussed “The Value of a 


Clientele.” Manager E. D. Shepherd of 


Houston and A. W. Tell of Scotch 
Bluff, Neb., talked on “The Value of 
Service Cards.” These service cards 


show all information about a prospect 
that is necessary for the agent to plan 
a suitable insurance program. He dem- 
onstrated the necessity of programming 
insurance needs of each individual pros- 
pect. The word “grow.” to him, means 
“Go right on working.” 

Manager Charles A. Blatchley of New 
York illustrated “How 1 Use the Serv- 
ice Book” with an actual sales talk he 
had worked up, demonstrating points 


made in the Union Central service book , The 





through the use of a huge service bog 
table 


placed back of the speaker's 
Maurice H. Bronner of Chicago, oy. 
lined the possibilities of “Program |p. 
surance.” 


Superintendent Clark Speaks 


In the closing address of the conyep. 
tion Saturday noon, P. J. Clark, supe. 
intendent of agencies, gave a resume ¢ 
the meeting and spoke of the presey 
and future. He compared the presey 
period of business depression with thy 
of ten years ago, which, he said, wa 
somewhat similar to the present. He 
said that then, Liberty bonds were self. 
ing at 85, yet everyone knew that they 


were worth at least par. Although 
farming conditions are bad at presen 
he voiced his confidence in farm loans 


as one of the best basic forms of secy. 
ity over a period of years and one thy 
will compare favorably with a other 


form of investment. Common stocks, for 
instance, have had a much more violent 
fluctuation than farm values. The Uniog 
Central has had a long and valuable 
experience in handling farm mortgages 
which have been selected with 


are and 
wisdom. 

There are two schools of opinion 
among financiers, he said. One is that 
substantial improvement will shown 
in October, and the other is that it 
will not come until January. [1 eithe 
event some improvement will come 
soon. In the meantime, the depression 


is undoubtedly affecting business 
“What are we going to do about it” 


he asked. Undoubtedly the depression 
is being used as a defense by prospects 
and agents who are more or less inor- 
ulated with this pessimism, he said 
What is the remedy? Mr. Clark said 
experience has shown that life insurance 
prospects are created by change. Every 


change brings a new crop of prospects 


Agents get prospects from their dail 
paper by reading of marriage licenses, 
births, mortgages filed, promotions, bus: 


ness changes, even the death columns 
present depression is one of the 
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—— 
changes that brings to the top a lot of 
new life insurance prospects. 


Not Everyone a Prospect 


Life insurance needs, he said, are as 
great as ever; the only difference is that 
everyone is no longer a prospect for life 
insurance, because everyone cannot af- 
ford to buy life insurance, as was the 
case practically a year ago. A year ago 
life surance was competing for its 
share of the consumer's dollar with 
other large businesses and organizations, 
the automobile and radio industries. It 
was a fight to see who could get the 


largest p issible share of the wealth 
which was being enjoyed by nearly 
everyone “Today the life insurance sit- 


Last year’s prob- 
this 


uation has changed. 
lem of the agent was salesmanship; 
year's is prospecting. 

The only trouble is the country’s cash 


position. There is a broad group whose 


ability to buy now is as great as ever. 
The question which the agent should 
ask himself is whether there are 100 


people in his community who can buy 
life insurance? If there are 100 people 
whom he can find, he has plenty to work 
yon. In other words, life insurance 
does not need a period of general pros- 
- ity in order to be prosperous; there 
e plenty of people who will buy life 
insurance if the agent will take the pains 
to pick them out. 
New policy contracts will play an im- 
portant part in the development of life 


insurance, said Mr. Clark, and new 
needs are being constantly uncovered. 
The Union Central will be in the fore- 


front in these new forms of coverage, 
he said. Mr. Clark advocated a ten-year 
program for each man as the best guar- 
antee of success. 


Hold Get-Teogether Evening 


Thursday evening an annual get-to- 
gether took place at the zoo. A group 
picture was taken and a dinner and en- 
tertainment were provided in the zoo 
clubhouse. Saturday morning a Dixie 
breakfast was held which perhaps was 
more enjoyed by the agents who at- 
tended than any other feature of enter- 


tamment. A jazz orchestra played at 
either end of the room and waitresses 
were dressed in costumes in keeping 
with the “Dixie” spirit. 


It was estimated that approximately 
600 Union Central agents attended the 
meeting 
The Union Central is taking on the 
aspect of a much larger organization 
than it has been heretofore. The most 
noticeable feature of the convention was 


the spirit loyalty, determination and 
optimism tor the future. This was 
argely due to the fact that the men in 
the field feel that they are receiving 
more cooperation and assistance from 
the home office along practical lines 
than they have ever been given before. 
Mr. Clark is supported at the home 
office by h able lieutenants as Vice- 
president George L. Williams, Charles 
Hommeyer Secretary W. Howard Cox, 
‘reasurer Robert M. Green, Medical 
Director Dr. William Muhlberg, Super- 


Salons al 7 ; 
mendent of Agencies Jerome Clark and 


Chairman Judge Clarence Murphy, who 
_ 4 Salaried full-time executive, and 
who with Treasurer Green and President 
Clark for: strong trio with long ex- 


perience 


a estments, particularly in 
handling ¢ 


larm loan situation. 
Business on Up Grade 


pany has not written 
ess this year as last, it is 
the up grade after the 
In June it had the largest 

susiness of any in the 
tory. July was the best 
ist was better than Aug- 
Mr. Knight of New York, 
the company’s largest 
rought 100 of his men 
at the last three months 
ild undoubtedly prove to 
three months in the his- 





Seeery unt. eeacy- The home office 
Sits aneend _ Joseph P. Devine has 
“2a eats ace from Chicago, which, 
aoe the resignation of Darby Day, 

“Mporarily in charge, until Jan. 1, 








— — a 


A. Zischke, assistant super- 
intendent of agencies. It is understood 
that a man of outstanding ability will 
be selected to take charge of the big 
Chicago agency. 

For the first eight months, paid-for 
business amounted to $117,176,666, as 
against $128,837,075 for the first eight 
months last year. October will be old 
policyholders month, and_ elaborate 
plans were perfected during the conven- 
tion for making this a big month. 


Pacific Mutual Life Rally 
Is Held for General Agents 


of Herman 





By Levering Cartwright 

TORONTO, CAN., Sept. 25.—Ac- 
cording to precedent established im 
1914 at the San Francisco convention, 
the Pacific Mutual General Agency As- 
sociation held its rally here during the 
two days preceding the opening of the 
National Association of Life Under- 
writers. There were 35 general agents 
in attendance. 

Heading the home office delegation at 
the round up was Vice-president C. I. 
D. Moore, although President George I. 
Cochrane, a Canadian by birth, is ex- 
pected in Toronto during the National 
association meeting. Other home office 
representatives were Frank O. Cum- 
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mings and E. E. Henderson, eastern 
agency supervisors. 

Frank B. Schiventler of Phoenix, 
Ariz., was elected president of the gen- 
eral agents association; Jens Smith, 
Chicago, vice-president, and Thomas 
Wall, Ashland, Ky., secretary, while C. 
C. Day, Oklahoma City; J. H. Russell, 


Los Angeles, the retiring president, and 
J. Wetzel, Kansas City, Mo., are the 
the executive 


new members of com- 
miutte.e 
Mr. Moore presided Tuesday night at 


the banquet, at which the speakers were 
John M. Holcombe, manager Life Insur- 
ance Sales Research Bureau, and Dr. S. 
_ Huebner, dean American College of 
Life Underwriters. 

John W. Yates, general agent Mass- 
achusetts Mutual in Detroit, suggested 
how the agency association might help 
the company. Members of the associa- 
tion were drilled in the Pacific Mutual 
doctrine of standardization in every 
feature of the business among the com- 
pany offices. Lee Scheuer of Detroit 
presented a standardized circularization 
and telephone campaign, while Walter 
G. Gastil, Oakland, Cal., branch man- 
ager, introduced a number of new fea- 
tures for the Pacific Mutual sales kit. 

Clarence Baker, district agent at 
Hampton, lowa, for the Bankers 
of Des Moines, was married to 
Martha Beuter of Waterloo, lowa, Sept. 9. 








Campbell Soup Chieftain 
Had $5,000,000 Insurance 





PHILADELPHIA, Sept. 25.— 
Dr. John Thompson Dorrance, 
president of the Campbell Soup 
Company, who died Sunday at 
his home near C:anaminson, N. J., 
carried $5,000,000 life insurance. 
He was the second most heavily 
insured man in the Philadelphia 
district, being exceeded only by 
John C. Martin, who carries 
slightly over $6,000,000. 














Sets Remarkable Record 


Fred W. Elo of the Phoenix Mutual 
L.ife’s Seattle agency has completed his 
444th week of consecutive production. 


Veteran Field Man Dies 


Samuel C. Rosenberg, 70 
for 32 years associated with 
Hancock Life, died recently in Indian- 
apolis. He had retired two years ago 
after being general agent for 18 years 
in central Illinois. 


years old, 
the John 
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1,025.40 
1,460.00 
2,272.70 


Mutual Irust 


LIFE INSURANCE COMPANY 
CHICAGO 


THING 


BETTER” 


O policy is better adapted to the needs of America’s business 
and professional men than is Mutual Trust Life Insurance 
Company’s Preferred Risk Ordinary Life. Men established with 
other companies who occasionally have brokerage and surplus lines 
will find our service satisfactory and this policy ideal. 


Basis $5,000.00 


ILLUSTRATION OF NET COST* 


$5,000 
10 yrs. 10th Yr. Total Divs. 10 Yr. 
Age Premiums Cash Value 10 Yr. Period Net Cost 


$ 447.10 
678.80 
1,012.35 
1,407.05 


EdwinA. Olson, J President 
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The Fear of the Future 


THOSE agents who are taking stock of 
the present and looking into their future 
might profitably read these words: “There 
is no question in the minds of the insurance 
leaders that the time is not far distant 
when their business will consist of a com- 
paratively select few who will not be agents 
selling policies, but will be business and 
estate counselors who will be called in by 
their clients to render a definite service.” 

They were spoken by Frep P. McKen- 
ziE, head of the insurance trust department 
of the Ciry BANK Farmers Trust Com- 
PANY of New York, before a meeting of 
underwriters and bankers at Poughkeepsie, 
N. Y. Mr. McKenzie was picturing great 
heights to which the business was to rise 
and then made this comment on the sales 
picture of the future. 

Whether or not the business nation-wide 
comes into the hands of the few, it is cer- 
tain that this development of more scien- 
tific knowledge of the business is one of 
the definite trends of the day to which the 
ambitious underwriter wishes to and must 


Breach Has 


Tue election of CHartes E. HucGues, 
Jr., to the board of the New York Lire is 
another master stroke on the part of Presi- 
dent Darwin P. KINGSLEY who some time 
ago induced fellow Vermonter, 
President CALvIN CooLince, to go on the 
board and take an active interest in life 
insurance and the affairs of the company. 
Mr. Cootince has done much in adding to 
the confidence which the public has in the 
life insurance 


his Ex- 


business. The election of 


conform. It is probable that there will 
always be a very large army of agents to 
care for the insurance needs of the men of 
very small means, but it is also probable 
that even they will be reduced in number 
and a greater number of sales will come 
into the hands of each. Reduction of num- 
bers and increasing of man-power or in- 
dividual efficiency is the order of the day 
throughout life insurance ranks, Many com- 
panies have adopted this viewpoint in their 
agency development plans and some have 
even gone to the far extreme of actually 
culling their numbers to a minimum, per- 
haps half or even less of the number on the 
roster a decade ago. One company in par- 
ticular, pioneering in this idea, has greatly 
increased its sales by greatly reducing its 
agency ranks. 

There can be no doubt that the under- 
writer of the future will be the estate con- 
servator and that certainly those who be- 
come estate specialists will be among the 
few left, if the future see the fruition of 
this growing tendency. 


Been Healed 


Mr. HuGues, Jr., to the board of the New 
York Lire shows more than anything else 
could that the breach created by the 
Armstrong investigation, in which Mkr. 
HuGHes, Sr., was the investigator, has 
been healed. Many have been 
learned from the Armstrong investigation 
and life insurance has had the good sense 
to take advantage of the good which the 
investigation brought out and forgot the 
personal animosities. 


lessons 


Noises and Smells 


THE noises and carbon monoxide, with 
other stenches and gases of our big 
cities, are no doubt responsible for a 
large part of the increases in the diseases 
and higher mortality charged to our 
speedy mode of living. A campaign is 


on in eastern cities to eliminate unneces- 
sary and preventable noises and while 


nothing has been done towards purify- 
ing the air at least the causes for low- 
ered vitality and worn nerves are being 
detected. Perhaps one reason progress 
is so slow is that no form of insurance 
has been found for covering the un- 
doubted if undetermined losses arising 
from noises and smells. 





—— 





In addition to his many duties as 
president of both the Life & Casualty 
Insurance Co. and Mutual Casualty of 
Chicago, M. A. Kern is a horse fancier 
of some note: On his farm on the 
Higgins road near Chicago he special- 
izes in the breeding and training of 
registered saddle horses. Mr. Kern has 
developed a number of outstanding 
horses on his estate, which is one of 
the show places of the community. 


Sherry R. Fisher, son of Claude 
Fisher, veteran Des Moines general 


agent for the Connecticut Mutual Life, 
has joined his father in the insurance 
business. He recently graduated from 
the University of Arizona. 


Clinton P. Anderson, general agent 
at Albuquerque for the Occidental Life 
of Raleigh, is acting president of the 
Rotary International for several weeks 
owing to the absence of the president 
from the United States. Mr. Anderson, 
third vice-president of Rotary Interna- 
tional, has been an active member of 
Rotary since 1919. 


Shearn Moody, vice-president of the 
American National of Galveston, is vis- 
iting Chicago, New York and points in 
east. 


Mrs. Elizabeth Kenney of Waterloo, 
Ia., one of the leading producers in the 
Davenport agency of the Mutual Life 
of New York, has been initiated as a 
member in Gamma Epsilon Pi, a na- 
tional commercial sorority which each 
year selects one woman who has 
achieved marked distinction in some one 
line of business. The appointment is 
left to the state entertaining the national 
convention, which this year will be held 
in Iowa. She is the first life insurance 


woman to be so honored. Mrs. Kenney 
has been with the agency since the fall 
of 1923, has been consistently success- 


ful, a member of the company’s $250,- 
000 field club five times, listed 21 times 
en the 50 best records for number of 
lives insured, once for amount of insur- 
ance and has been among the 75 leaders 
every year since 1925. 

Returning to his office on Sept. 16 
after a vacation of six weeks in France, 
Switzerland and England, Dr. E. 
Simmons, vice-president and _ general 
manager Pan-American Life was given 
an unusual tribute in the form of re- 
ports of $5,000,000 of new insurance 
written during August in his honor. 

For the first time in the history of the 
Pan-American a_ definite production 
period was set aside as a tribute from 
the field organization to Dr. Simmons, 
who was one of the founders of the 
company. The response from company 
representatives was a_ splendid testi- 
monial of the esteem in which Dr. 
Simmons is held by his associates. The 
results of the month’s campaign bet- 
tered all previous records for August 
by more than $1,000,000 production. 
Especially notable in this connection is 
the fact that the previous record of 
$4,000,000 was established in 1927 when 
conditions were much better than this 
August. 
Enroute to New Orleans on his re- 
turn Dr. Simmons visited several agen- 
cies of the Pan-American Life in the 
north and east. 


A. N. Carlson, Mutual Trust Life 
manager at Sioux City, Ia., has returned 
from California where he has been so- 
journing for several months to regain 
his health following a serious illness 


Earl Smith, educational director of the 
Equitable Life of Iowa, addressed the 
Indianapolis Kiwanis Club last week on 
“Life Insurance Economics.” 


Edward D. Duffield, president of the 


sociation, which will hold an air shox 
and races at Trenton, N. J., Oct. 18-1 


President James A. Fulton and H. w. 
Manning, superintendent of agencies 
the Home Life of New York, gave 
luncheon Wednesday noon at the Royal 
York hotel in Toronto, in honor of Ver. 
non Holleman of Jackson, Miss., anj 
A. G. Joseph of New York City, the 
two winners in the company’s summer 
contest among agents. All Home Life 
men in attendance at the internationa 
convention at Toronto were present 
Mr. Holleman was the leading agen: 
countrywide, and Mr. Joseph of the Max 
Joseph agency was the leading agen 
in the leading agency. 

K. P. Ou, one of two Chinese life 
underwriters in New Jersey, who has 
been attached for two years to the 
Newark office of the Sun Life of Can. 
ada, has gone to visit his countrymen 
at Hong Kong. He will be absent for 
about a year. His brother, who is the 
only other Chinese life underwriter in 
New Jersey, is connected with the same 
company but in another section. Both 
are college graduates. 


Mrs. Fanny M. Lay of Chicag 
mother of Robert D. Lay, president of 
the National Life, U. S. A., died Satur- 
day at her home in that city after a long 
illness. She was about 90 years of age 
In addition to Robert D., she leaves one 
ether son, Fred C., and one daughter, 
Mrs. Frances Lay Gandola. 


Dr. T. C. Denny, president of the 
Central Life of Des Moines, is general 
chairman of the annual public welfare 
drive to be conducted in his city, Nov 
15-22. This fund furnishes support for 
23 welfare agents. More than 1500 
canvassers will solicit funds. 


C. A. Mooney, congressman fron 
Ohio and state agent for the National 
Life of the U. S. A., who was recently 
injured in an automobile accident, is re- 
covering. 


Alfred H. Gray, general agent at Bea- 
trice, Neb., for the Bankers Liie of 
Nebraska, died recently after an illness 
of two weeks. Mr. Gray had been with 
the company for 17 years, and until a 
few years ago when he was put 
charge at Beatrice had covered territory 
in Kansas. 

Visitors, during the past few weeks, to 
the office of Gerard S. Nollen, president 
of the Bankers Life of Iowa, have at 
mired a new addition to the office orna- 
ments—a beautiful grizzly bear hide 
presented to him by members of the 
Bankers Life Premier Club of 1930. The 
presentation occurred at Glacier Na- 
tional Park while the club was holdin 
its annual school of instruction there 

It was really a birthday gift, because 
President Nollen celebrated his fiftieth 
anniversary Aug. 29, while the tour 
Glacier Park was in progress. 

The hide of the grizzly, one of ™ 
largest ever shot in Montana, was 0” 
tained from a rancher who shot te 
animal himself. 





Miss Miriam Hamilton, daughter | 
President Isaac Miller Hamilton of ™ 
Federal Life of Chicago, is entering ™* 
law school of the University of Chicag° 
and expects to graduate in law. Miss 
Hamilton graduated last June [ro” 
Vassar and now intends to take 4 legal 
course to fit her for business execut 
work. She was elected a director of t 
Federal Life a few years ago. She! i= 
tends to get into the activity in 4 pre 
tical way. 


an 5. the 


eturned 


Ethelbert Ide Low, chairn 
Home Life of New York, has 


from a six weeks’ trip to Europe. dur 





Prudential, is vice-president of the 








ing which he visited England and t 


American Legion Memorial Chapel As- ! continent. 
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In Our New Home 


Friday, September 5, was the formal opening 
day of the new Home Office Building of the Busi- 
ness Men’s Assurance Company. The Company’s 
home offices are now located in the modernly 
equipped and beautified Business Men’s Assurance 
Building, on the Union Station Plaza. 

Policyholders and friends coming to and pass- 
ing through Kansas City are greeted by the B. M. A. 
flag floating in the breeze, and the sign of the Busi- 
ness Men’s Assurance Company when they step out 
of the Station door. 


Already they are finding it convenient to drop 
in and become acquainted, and those who have done 
so have been deeply impressed with the development 
of the Company and its present Home Offices. 


When in Kansas City—visit. .. . 


The Home of Complete Protection 


Life 
Accident 
) Health 
Group 












BUSINESS MEN’S ASSURANCE 
COMPANY 


On the Union Station Plaza 


Kansas City, Missouri 


d 


More than... 
$89,000,000.00 Life Insurance in Force 
$21,900,000.00 in Benefits Paid Policyholders 





























A 
SELF- 
STARTING 
HOME 
OFFICE 


No insurance man wants to 
be connected with a company 


that is like a machine waiting 


to be cranked. 


The home office of the In- 
ter-Southern Life sends a con- 
tinual stream of creative ideas 
out to its men in the field 
prospect lists, sales methods 


and suggestions, attractive 


policy forms, and so on. 


And there is the daily co- 
operation that is possible in 
a company large enough to 
command respect, but not too 
large to permit close relations 


between home office and field. 


The Inter-Southern invites 


ambitious men into its family. 
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CAREY G. ARNETT, President 
Home Office, Louisville, Ky. 
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LIFE AGENCY CHANGES 














Chio Agency Is Organized 





Ohio Guaranty & Assurance of Cleve- 
land Takes General Agency for 
Peoples of Indiana 





The Ohio Guaranty & Assurance has 
been incorporated «ander Ohio laws, with 


authorized capital of 125 shares pre- 
ferred stock at $100 a share and 125 
shares no par common. Headquarters 


of the company, which is a life agency, 
are at 710 Hippodrome building, Cleve- 
land. Officers include H. W. Bessey, 
president-treasurer; John Moffitt, sec- 
retary, and William Sharp, director. 
Mr. Bessey is state superintendent for 
the Peoples Life of Indiana. The new 
agency will act as another general agent 
for the Peoples under his supervision. 
John Moffitt will be in direct charge. 

The agency will specialize on monthly 
payments and finance the premiums. 
Mr. Bessey says there is increasing 
need for insurance which can be pur- 
chased on the budget plan. He says 
many people have been forced to drop 
their policies on account of hard times, 
and as conditions get better they will 
want to replace them. The monthly 
budget plan, he believes, will permit 
them to do this. 

The agency will start actively very 
soon with a force of five to ten men. 
John Moffitt formerly was in the re- 
newal department of the Columbus Mu- 
tual. William Sharp is an attorney of 
the legal firm of Fidler & Sharp. 


C. W. Freudenthal 


The Connecticut General Life has an- 
nounced” the appointment, of C. W. 
Freudenthal as general agent at Peoria, 
Ill, He succeeds J. Wakeman, re- 


signed. Mr. Freudenthal, who has had 
long experience in insurance, is a na- 
tive of Flushing, Mich. He was edu- 
cated in the schools of Nashville, Tenn. 
Upon leaving high school he engaged 
in newspaper work in Flint, Mich., and 
later in Detroit. In 1919 after seven 
years in journalism he turned to in- 
surance as offering a better opportunity 
and has worked in various capacities as 
agent, assistant superintendent, general 
agent, and assistant state manager in 
Detroit during the past decade. 


David E. Goodman 


M. M. Waddle & Son, home office 
general agent of the Great Republic Life 
at Los Angeles, has appointed David E. 
Goodman as supervisor of its inter- 
mediate department. Mr. Goodman has 
had a wide and successful experience 
with the Metropolitan Life and later 
with the Occidental. He has undertaken 
the immediate organization of the 
agency’s intermediate department, ap- 
pointments already made by him includ- 
ing J. E. Joffe and Max Sampter, both 
of whom have already produced busi- 
ness for the company. 


Joseph Sator 


Mention was made recently as to the 
promotion of Joseph Sator in the New 
Brunswick, N. J., office of the Colonial 
Life at Jersey City. It was stated that 
he had been made managc7r. M. Pollock, 
who has been with the company for a 
number of years and was formerly con- 
nected with the York, Pa., office, is 
manager at New Brunswick. Mr. Sator 
is assistant manager at New Brunswick. 


Riley G. Cunningham 


Riley G. Cunningham, formerly of 





Pittsburgh, Kan., has been appointed 





manager of the Wichita district by the 
Metropolitan Life, succeeding George 
Schlemmer. J. H. Van Horn, super- 
visor of the Southwest territory, spent 
several days in Wichita last week effect- 
ing the change. Mr. Cunningham has 
been with the company 15 years, the 
past eight having been spent at Pitts- 
burgh. 


Northwestern United 


The Northwestern United Insurance 
Agency at Cleveland has been appointed 
general agent for the Northwestern Na- 
tional Life. The Cleveland organiza- 
tion is comparatively new in the field 
and is officered by J. D. Huff, president; 
Howard Rohan, vice-president; Clar- 
ence W. Ward, secretary, and George G. 
Griese, treasurer and general manager. 


Whitfield & Moore 


The Pilot Life of Greensboro has ap- 
pointed R. P. Whitfield and W. D. 
Moore of San Antonio, Tex., general 
agents for the south and southwest por- 
tion of the state. 

Mr. Whitfield has been secretary and 
treasurer of the Great Southern Securi- 
ties Company. Mr. Moore has been 
with the Jefferson Standard Life in San 
Antonio. 


Bailey Manthey 


Bailey Manthey, well known southern 
golfer and sports writer for the Nash- 
ville “Banner,” has forsaken the news- 
paper business to take up life underwrit- 
ing. Mr. Manthey has joined the Sun 
Life agency at Nashville under the di- 
rection of B. B. Horner. 


Clifford P. Bell 


Clifford P. Bell, assistant superin- 
tendent of agents of the State Mutual 
Life of Worcester, has resigned to ac- 
cept appointment as Albany, N. Y., gen- 
eral agent for the National Life of Ver- 
mont. For some time Mr. Bell has been 








anxious to return to the field in which 
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formerly he was a successful person, 
producer, but the State Mutual had y 
openings to offer him in the east wher 
he desired to remain. He has had long 
experience in life insurance, including 
much organization work. Mr. Bell fii 
the place left vacant by General Ager; 
Theodore Nicolet. 

R. J. Twitty 
R. J. Twitty has been transferred fro; 


the home office of Manhattan Life ; 
the Atlanta division. Mr. Twitty take 
up the duties as agency manager in co; 
junction with Herbert Phillips, who has 
been serving as general agent and will 
continue in this capacity. Mr. Twitty j 
a native of Georgia but has been at th 
home office for about thirteen years 


W. R. Morrison 


Vice-President Mozingo of th« 
teer State Life announces the ; 
ment of W. R. Morrison as manager 


Nashville. Mr. Morrison has been wit 
Equitable Life for a number of years 
and until the time of his resignation was 
assistant manager of the Nashville of 
fice. Offices have been opened in the 


Stahlman building. 





Life Agency Notes 








R. G. Cunningham of Pittsbure, Ka 


has gone to Wichita as manager for th 
Metropolitan Life, succeeding Georg 
Schlemmer Mr. Cunningham 
troduced by J. H. Van Horn, s 


of the southwestern territory of 
Metropolitan. 
* * * 
Adolph Carter of Trenton, 
been appointed general agent 
Surety Life. 
1K * * 
Donald Baird, for some time associated 
with Franklin Cogill, general gent of 
the Fidelity Mutual Life in Bridgeport 
Conn., has resigned to become educa- 
tion] supervisor with the Holge J. Joh 
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XPANSION PROGRAM | 


NOW UNDER WAY 


REPRESENTATIVES ARE NOW BEING SELECTED FOR 
PERMANENT APPOINTMENT IN CHOICE TERRITORY 


GET IN ON THE BENEFITS THIS PROGRAM PROVIDES 


FOR FURTHER INFORMATION WRITE TO 
DR. F. H. SCHOLLE, MANAGER OF AGENCIES 


NORTHERN STATES LIFE INSURANCE 


(IN THE GREAT CHICAGO - CALUMET DISTRICT) 


HAMMOND 





— INDIANA 










co. 


















Th 
Gelle 
city 


lar Pp 


Inn 
Wate 





a 


——, 














5, 1939 


personal 

ad n 
t where 
ja 1 long 
1c luding 
dell fills 


1 Agent 











1930 


Septemiber 26, 


son Agency of the Penn Mutual Life in 


pittsburgh. 
i 


Announcement is made of the promo- 
‘ion of Berton E. Klinetob, formerly as- 
sistant superintendent in the Bingham- 
ton, N. Y., No. 1 district of the Pruden- 
tial to superintendent of the Shamokin, 
Pa., district. He entered its service as 

Feb. 16, 1916, in Wilkes Barre, 
| vaneed to assistant superintend- 

t Aug. 1, 1921, then, on July 15, 1929, 
was transferred to Binghamton No. 1 
in the same capacity. 

e ¢ © 


The Colonial Life has promoted Joseph 
Geller to assistant manager at Atlantic 
city, N. J.. and Charles Helm to a simi- 
lar position at Asbury Park. 

* * * 

Innes & Innes, Caward building, 
Waterloo, Iowa, have announced that 
they W add life insurance to their 
general insurance business. A. L. Por- 


years in insurance in 


ter, for several 
charge of the life 


Chicago, will be in 





department. The Missouri State Life 

will be represented. 
* * 

Pearce, 502 Broadway- 

Camden, N. J., has 

Fidelity 


Rewan C, 
Stevens building, 
been appointed manager of the 
Mutual Life. 

*x* * * 

Joseph Durham has been appointed 
supervisor of agents in Arkansas by the 
Lamar Life. 

* * * 

The Farmers & Traders Life has ap- 
pointed Charles C. Scialfo general agent 
in Buffalo. Mr. Scialfo has opened of- 
fices at 429 Niagara street. 

* * * 
H, R. Pirreth, 66 Dexter-Horton build- 


ing, Seattle, has been appointed mana- 
ger of the Fidelity Mutual Life. 
*x* * * 
Louis H. Baxter has been made unit 
supervisor of the New England Mutual 
in Cleveland. He was formerly asso- 


ciated with the Phoenix Mutual at 


Cleveland for five years. 
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To Organize Industrial Men 


Pennsylvania Insurance Federation Un- 
dertakes a New Course in Building 


Its Local Units 





The Pennsylvania Insurance Federa- 
tion will inaugurate a new plan when it 
endeavors to organize the industrial 
agents of a community in a separate 
group. The first organization will be 
at Pottsville early next month. Secre- 
tary Teamer in making a survey of the 
state finds that the number of industrial 
agents in Pennsylvania is very large. If 
they were organized and had special 
facilities for discussing their own prob- 
lems, he believes there would be much 
mterest in the cause. Banded together 
they create a mighty force. W. J. 
Bradley, publicity manager of the Home 
Life of Philadelphia, has been asked to 








assist in the work. The Home Life of 
Philadelphia has a large industrial busi- 
ness in the state. Its organization has 
grown and it is one of the state indus- 
trial leaders. 


McNamara’s Men Feted 


The 17 star producers of the John C. 
McNamara Organization of New York 
City, managers for the Guardian Life, 
were guests of honor at a dinner of the 
organization Friday night. The men 
were winners of a contest which has 
been running since April to determine 
who would qualify for the Toronto con- 
vention. 

In addition to short talks by Mr. Mc- 
Namara and other members of the or- 
ganization, there were several guest 
speakers, including John Gordan of New 
York, general agent of the Home Life 
of New York; Frederick McKenzie, of 
the City Bank Farmers Trust Company 
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of New York and former executive 


manager of the New York City Life 











Underwriters’ Association; Edward M. 
McMahon of the Chase National Bank; 
and Henry Koster of the Chemical Na- 
tional Bank. 


Plan for Trust Meeting 


Life insurance officials play a large 
part in the two-day trust conference of 
the New Jersey Bankers Association at 
Trenton, Nov. 13-14. Leslie C. Mce- 
Douall, associate trust officer Fidelity 
Iinion Trust, Newark, is chairman of 
the committee on trust matters and is 
arranging an elaborate program. The 


OPEN— 


St. Louis 
General Agency 








conference was held last year in Newark 
and was attended by more than 200 trust 
officers and life underwriters from all 
parts of New Jersey. . 

ered organizer to 





University Course Opens 


mathe- 


Mu- 


James R. Trimble, assistant 
matician at the home office of the 


tual Benefit in Newark, will be the in- the greatest in the 
structor in the course of life insurance 
at Columbia University, New York, ————e 


which opens next week and will be held 


take 
going agency of large life com- 
pany and to make it one of 
country. 





Tuesday evenings. 


President Fulton to Talk 


“Present Conditions and the Life In- 
surance Salesman” will be the subject 


Strong home office aid. 





of James A. Fulton's talk at the lunch- 
eon-meeting of the Newark Life Under- 
writers Association next month. Mr. 
Fulton is president of the Home Life of 


New York. 


Lane Lunches Agents 


Mervine L. Lane, general agent for| this, as a General Agency. 
the Home Life of New York, New . 
York City, gave a lunch last week to 


members of his agency who participated 
in the company’s “fall-in-line” campaign 
for September. Dr. C. F. S. Whitney, 
medical director, was the guest speaker. 











Opportunity for high-pow- 
over 


It is seldom that a Company 
of such size and strength offers 
an opening as important as 


Write fully, confidentially, to 
Box 50, National Underwriter. 





BUY YOUR 1931 


CALENDAR NOW. SEE PAGE 19, 
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Y in effect, that is what 
ingly low rates. 
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t the real name of our new 


Five Year Term Convertible policy contract, but 


it accomplishes at exceed- 








s annually on $10,000 
With —_ Dis. & Double 
Disability Indemnity 

$ 99.90 $113.40 
111.80 126.30 
122.60 137.80 
142.70 158.80 
229.00 258.10 
327.40 348.80 
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Deposit 
Age Regular 
20 $ 7640 
30 83.20 

35 89.30 
40 101.60 
50 163.70 
55 247.20 

\ A real ad 


dition, we feel, to the 
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“Over the Bumps” Insurance 


Issued by the Pilot Life 


For many family heads, this type of protection has 
been a real stop-gap, bridging their protection program 
over some of the depression bumps. 


Gives a Five Year Option 
This low cost term plan affords full protection and 
at the same time is a five-year option for the purchase of 
any permanent plan Pilot Life issues. Yet no further 
evidence of insurability is required. 


Conversion Privilege 
At any time while it is in force, the Pilot Convertible 
Five-Year term plan may be changed to any permanent 
plan. Unless the conversion option has been exercised, 
the plan converts automatically to the Whole Life non- 
participating plan. 


T. D. BLAIR, 
Agency Manager 


A. W. McALISTER. 
President 


Pilot Life Insurance 


Company 
GREENSBORO. N. C. 








Cr carl a ma aa, at wal ae a atl tl at al atl nat tt lt lt tt lt 


IIE 


\ 
, 
c 


ose 












THE NATIONAL 


UNDERWRITER 








September 26, 1939 











— —_—.. 
= 








KEEPING PACE--- 





.... In paid for Life Insur- 
ance the Company in an 
expanding mood, during the 
unsettled g ene ral business 
condition of 1930, held its 
own with the extraordinary 
first eight months of 1929. 
This is satisfactory. The posi- 
tion and time is right to forge 
ahead. ... A cordial interview 
awaits the life insurance man 
of character and good record 
who would improve his posi- 
tion. 








CALIFORNIA STATE LIFE 
INSURANCE COMPANY 


J. ROY KRUSE, President 
JAMES L. COLLINS, Supt. of Agencies 


Home Office: Sacramento 

















A HAZARDLESS 
INVESTMENT 


Life insurance during the last year 
had a steadying influence, and a strong educa- 
tive influence, through its teaching the public 
that a life insurance contract is a hazardless 
investment, safe to buy, safe to hold, and safe 
to rely upon in the circumstances for which it 
was originally taken. In this desirable work 
the necessity for thoroughly trained under- 
writers becomes more and more evident. From 
being merely a stopgap against family adver- 
sity, as a few years ago it chiefly was, it has 
become one of the mightiest agencies of 
national security and progress. 


Scientific recruiting, practical training, and 
effective supervisory cooperation produce 
underwriters equipped for the institution’s 
duty and service to the public. 





WM. A. LAW, President 


Wm. H. Kingsley, Hugh D. Hart, 
Vice President Vice President 


J. V. E. Westfall, Vice President 


THE PENN MUTUAL LIFE INSURANCE CO. 


PHILADELPHIA 
Founded 1847 


Independence Square 
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May Change Commissioners 





Nomination of La Follette in Wisconsin 
Brings Flood of Rumors Affecting 
Insurance 


MILWAUKEE, WIS., Sept. 25.— 
There is keen speculation in Wisconsin 
over the post of insurance commissioner 
since the primary election Sept. 16 
when Philip La Follette was nominated 
by a large majority on a Progressive 
Republican platform over Gov. Walter J. 
Kohler, conservative Republican. It is 
freely predicted that there will be a 
change in the department. Nomination 
of Mr. La Follette by a majority well 
over 100,000 votes virtually assures his 
election in November. The term of 
Milton A. Freedy, present commissioner, 
appointed by Gov, Fred R. Zimmerman 


for an unexpired term ended July 1, 
1927, and a four-year term following, to 
succeed Olaf H. Johnson, expires in 
1931. 


Hilgemann Is Mentioned 


It was rumored prior to the primaries 
that L. C. Hilgemann, vice-president 
Leedom, Miller & Noyes, Milwaukee 
general agency, was slated to be the 
next commissioner if Mr. Kohler were 
reelected. The majority of Milwaukee 
insurance men, it is admitted here by 
both progressive and conservative ad- 
herents, were for Governor Kohler’s re- 
election, and following the primaries in- 
surance men interviewed were in most 
cases pessimistic over the situation. 
Many of the men feel that much inimical 
insurance legislation may be expected 
in the 1931 session. 

These men assert that the La Follette 
men are practically all friendly to mu- 
tuals, and they do not look for a 
friendly attitude toward stock com- 
panies in any bills in the 1931 legisla- 
ture. 

Regain Power 


Exkern May 


From the conservatives among insur- 
ance men comes the rumor that Her- 
man L. Ekern, counsel for associated 
mutual companies and former Wiscon- 
sin commissioner, will be a_ power. 
While these men assert that Ekern was 
out of the good graces of the progres- 
sives for some time, it is reported that 
he is now back in their friendship. Ru- 
mors that he might be a possibility for 
commissioner have been greatly dis- 
counted. A compulsory automobile in- 
surance bill along compensation lines 
appears a certainty. Fred M. Wilcox, 
chairman Wisconsin industrial commis- 
sion, who has been furthering interest 
in such a bill, is likely to be the only 
state commissioner reappointed, William 
Mauthe of Fond du Lac and his son, 
Assemblyman Carlton W. Mauthe, who 
introduced a joint resolution leading to 
investigation of fire insurance in Wis- 
consin, are progressives, and some in- 
surance men believe the investigation 
may be exploited as a political move. 

A strong fight against the state fire 
fund had been promised for the 1931 
legislature, but some insurance men feel 
that under a new administration such a 
fight would be almost certain to be un- 
successful. Friends of Mr. La Follette 
who are in the insurance business de- 
clare he is against compulsory and mo- 
nopolistic insurance. 


Goldman Agency Outing 


The A. Van Goldman agency of the 
ordinary department of the Prudential 
in Chicago held its annual golf meet at 
Sunset Valley golf club in Highland 
Park. There was a nine-hole practice 
game preceding an 18-hole tournament 
with prizes for low net and low gross 
scores. Driving, putting and approaching 
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Visual | 


Selling 


—a reality 


Through visual 
Bank Saving 
agents have been 


tell the true story of life 
insurance — and to tell 
it convincingly. Impres- 


sions through t 


outlive the spoken word. | 
Such salesmanship be- 


comes a_ well- 
scientific process. 
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For You 
365 Daysa Year 


\LENDARS are the 
C most economical and 

effective form of adver- 
tising for life underwriters 
ever devised. Calendars are 
on the job 365 days a year, 
keeping the life underwriter’s 
name and business before his 
client's eye. The National 
Underwriter is publishing an 
attractive two-color rotogra- 
vure 16x9 inch calendar for 
1931. 

It is not just another calen- 
dar—it is a calendar designed 
especially for the life under- 
writer by insurance advertis- 
ing specialists. 

Twelve for One Price 

The National Underwriter 
calendar has 12 sheets, one 
for each month, making 12 dis- 
tinct calendars for the price 
of one. Each monthly sheet 
has an appropriate and _ at- 
ractive illustration vividly 
demonstrating how life insur- 
ance can ill the needs of your 
chent. ‘inder each illustra- 
tion is a pithy and _ potent 
argument for life insurance. In 
the center of the calendar, 
right in the focus of all eyes, 
your name and address are 
imprinted free. 

Large Visible Numerals 

The calendar part is espe- 
cially practical—it has large 
numerals visible at a distance 
and each sheet carries the pre- 
ceding and following months 
besides the current one. It 
ils attractive and appropriate 
to hang anywhere — office, 
store or home. 


Oct. 10 Deadline 
A sample calendar will be 

sent you for 10 cents in stamps 
to cover postage. It is neces- 
sary to act immediately as all 
orders must be in by Oct. 15. 
Send the coupon today and get 
wit information about the 
best business builder for you 
in 1931, : 
~___MAIL COUPON TODAY! 
THE NATIONAL UNDERWRITER CO. 
175 W. Tacksor Blvd ‘ 

iil 
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The Nation: 
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who was not participating in the prizes, 
and it was awarded to the next lowest 
man, G. H. Smith, with 76. Low gross 
was won by Sidney A. Kemp with 86. 
The driving contest was won by Arthur 
J. Keating; the approaching contest by 
Louis Morrell and the putting contest 
by Lew G. Earl. Following the tourna- 
ment the agency staff dined at Mr. Gold- 
man’s home. 


Whatley to Have a School 


S. T. Whatley, Chicago general agent 
of the Aetna Life, has arranged to start 
a training course in his office Tuesday 
and Thursday evenings starting Oct. 14. 
The text books will cost $6 and the 
people taking the course must buy them. 
The classes will be conducted by Mr. 
Whatley, Assistant General Agent 
Frank C. Wigginton and Agency Super- 
visors S. Leland, Jr., R. F. Wagenhorst 
and A. H. Hiatt, Jr. 
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Nebraska Insurance Day Plans 


Commissioner Dort, W. W. Klingman 
and James L. Madden Among Head- 
liners—Over 20,000 Invited 





OMAHA, Sept. 25.—Frank T. B. 
Martin, veteran Omaha insurance man 
and president of the Insurance Federa- 
tion of America, is heading a committee 
from the chamber of commerce division 
which is sponsoring the third annual 
Nebraska insurance day to be held in 
Omaha, the two previous meetings hav 
ing convened at Lincoln. 

Insurance day will bring to Omaha 
the following five speakers: Lloyd Dort, 
commissioner of insurance, Nebraska; 
Spencer Welton, vice-president Massa- 
chusetts Bonding; Edward D. Lawson, 
western manager marine department, 
Fireman's Fund, Chicago; W. W. 
Klingman, second vice-president, Equi- 
table Life of New York, and James L. 
Madden, third vice-president, Metropoli- 
tan Life. 

More than 20,000 invitations have 
been sent to Nebraska insurance men. 
T. J. Faulkner, chairman insurance di- 
vision Lincoln chamber of commerce, 
reports his group plans to attract a 
large delegation. Dana Pierce, presi- 
dent Underwriter Laboratories, Chicago, 
is an added starter on the speaking pro- 
gram. This is the third Insurance Day 
to be held in Nebraska, the two previous 
meetings having been held in Lincoln. 
The affair will alternate between Omaha 
and Lincoln hereafter. 


Varnum Joins Rench 


Girard C. Varnum, director of the air 
board of the St. Louis chamber of com- 
merce and former secretary-general 
manager of the St. Louis safety council, 
has resigned both posts to go with the 
National Life of Vermont as special 
representative under General Agent 
Fred T. Rench at St. Louis, Mo. Mr. 
Varnum remains a member of the ex- 
ecutive committee of the safety council 
and air board. He was instrumental in 
organizing the largest child's safety club 
in the world, with a membership of 
492,000 children, and was appointed by 
President Hoover as a member of a 
committee of traffic experts to draft a 
model municipal traffic ordinance. 


Union Companies Open Branch 


The Union Mutual Casualty and the 
Union Mutual Life have opened a Des 
Moines agency at 507 Crocker building. 
Don Usher, formerly chief claim exam- 
iner for the casualty company, is man- 
ager of the new office. 


Eastern Iowa Agents Meet 








The eastern Iowa division of the Pa- 
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Helpful 


Shield Men of the National Life and Accident 
numbering over 3,000 obtain definite help from 
the Home Office that enables them to receive a 
ready reception from prospects and policy- 
holders. 


This company he!ps agents by extensively ad- 
vertising in magazines, trade papers, and street 
cars. “Our Shield,” a weekly house organ, book- 
lets and the well known and popular radio sta- 
tion WSM are also being used to advertise this 
company. 


Having some knowledge of this company before 
the approach of an agent prospects are anxious 
to learn more about the organization that 
“Shields Millions.” 


It pays to be a Shield Man! 


THE 


NATIONAL 


LIFE AND 
ACCIDENT 


INSURANCE 
COMPANY 


INCORPORATES 


NASHVILLE 
TENNESSEE 
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cific Mutual Life held a convention in 
Waterloo, Ia., recently at which ap- 
proximately 50 agents and company of- 
ficials were present. Among those who 
addressed the gathering were Vice- 
President F. R. Woodberry and O. J. 
Larson, supervisor of the Waterloo dis- 
trict. 





Lincoln National Agents Meet 


A meeting of agents of the Lincoln 
National Life from Topeka and Kansas 
City was held last Saturday to introduce 
the new general agent, Wiley E. Pendle- 
ton, formerly Kansas City manager of 
the Travelers. At A. McFall, superin- 
tendent of agencies, was present. 








ACCIDENT—HEALTH 




















Company Being Reorganized 





Equitable Life & Casualty of Louisville 
Is Revamping Its Business and Is 
Prospering 





The Equitable Life & Casualty of 
Louisville is being gradually reorganized 
under its new management and will 





write accident, health and life insurance. 
Last year it wrote $314,000 in accident 
and health premiums but this business 
is being weeded out and the undesirable 
classes are being eliminated, with the 
result that its accident and health pre- 
miums for this year will probably show 
less than $200,000. The company has a 
number of new general agents and is get- 
ting a good class of business in accident and 
health, as well as preparing to extend 
its life business. The company occupies 
its own home office building in Louis- 
ville. L. H. Harlan is president, Frank 
McAuliffe, vice president and general 
manager; Charles H. Morris, secretary; 
W. L. Winkler, treasurer, and W. C. 
Cockrell, agency director. The com- 
pany’s principal business is in Ken- 
tucky, Indiana and West Virginia. It 
expects shortly to add another experi- 
enced executive to its home office staff 
and to push for business still more ag- 
gressively. 


Has Penny-a-Day Policy 


The Globe Casualty of Columbus is 
issuing a penny-a-day policy carrying 
$5,000 principal sum and $100 monthly 
indemnity, the indemnities to be paid 
for injuries occurring in connection 
with railroad, steamship, private auto- 
mobile, bus, taxicab travel as well as 
from several other specified accident 





cost, Its dividend record is 
unexcelled. It has the confi- 
dence and respect of its com- 
petitors and the general pub- 
lic. It is still guided by the 
Officers who started the Com- 
pany twenty-five years ago. 
It has a loyal and faithful 
agency organization. 


We pledge to keep the com- 
pany, in the future as in the 
past, within the lines of safe 
underwr:ting. It will indulge 
in no doubtful experiments. It 
will endeavor to keep quality, 
service and safety above mere 
size. Sept. 


1905 
Indianapolis Life Insurance Co. 


Is this year celebrating its twenty - fifth anniversary 


ROM its inception the In- 1905 $325,000.00 
F sisnapois Life has been a — pase sisas 
tccte A —— pane me 1908 F ja. 449.12, 
operated for the use and bene- 
fits of its Policyholders. There 1910 3,760, 237.71 
are no Stockholders. It can 1911 4,451,264.48 
not be bought, traded or sold. 1912 5, 756,690.86 
During the twenty-five years 1913 7,011,554.27 
of its life, the Company has 1914 8 655,788.49 
been progressive and pros- 1915 10,231,921.21 
perous. It has kept the faith 1916 12,021,820.06 
with = ag er peng and 1917 13,665,053.54 
agents. It has lived up to its 
promises. It has furnished 1918 Svenvanone 
insurance at a very low net 1919 20, ’ ¢ 


1930 


Insurance in Force 


27 ,006,018.90 
31,275,345. 88 
35,236,427.74 
40,882,131.98 
46,628,369.17 


54,432,038.01 
64,065,397.61 
75,257,687.64 
86,027 ,488.39 
95,600,421.00 


103,000,000.00 





in the following states: 


Indiana, Illinois, 


vation. 
the territory. 





The Company is starting an intensive agency campaign 


Michigan, 
Iowa, North Carolina, Florida and California. 

Our plan is to give General Agencies to capable, depend- 
able men, preferably young men, for a limited territory, 
as much as can be profitably handled by intensive culti- 
We have openings in many of the best cities in 


For terms write to the Company. 


Ohio, Texas, Minnesota, 








Frank P. Manly, 
President 





1930 


Jos. R. Raub, 
Secretary 








causes. A feature of the policy is the 
coverage for disabilities due to a num- 
ber of hazards encountered on the farm. 
The Globe Casualty is also issuing a 
full line of monthly and commercial 
policies, including a non-cancellable ag- 
gregate indemnity form. 


Zurich Gets Out New Policy 








Multiple Coverage Accident Contract Is 
Announced in Which Death Benefit 
Is Eliminated 





The Zurich General Accident has got- 
ten out a new multiple coverage acci- 
dent policy in which the death benefit 
is eliminated. The coverages of specific 
losses, weekly indemnity, hospital, sur- 
gical benefits and so on are broadened. 
The benefits are doubled for automo- 
bile accidents. Instead of providing a 
weekly benefit for hospital or nurse’s 
service and a fixed schedule of operation 
fees, a lump sum is available for all 
such expenses as they actually accrue, 
in the new policy. The weekly indem- 
nity on ordinary accidents is $50, for 
major partial loss, 52 weeks, $37.50; 
for ordinary partial loss 100 weeks, $25. 
Under the provisions of the policy 90 
days are allowed in which disability may 
develop. For dismemberment, $10,000 
is paid. For either arm or leg, $6,666; 
for either hand or foot, or either eye, 
$5,000; for thumb and index finger of 
either hand, $3,333. The insured may 
elect to receive either a life indemnity 
or a fixed amount for loss of both hands, 
both feet or sight of both eyes. The 
sum available for expenses for special 
hospital nurse and surgical expense is 
$1,000. The premium is $45 for the se- 
lect classes, $54 for the next and $76.50 
for others. 


Grant Is Made Comptroller 


O. P. Grant of Cincinnati, who went 
to the home office of the Life & Cas- 
ualty at Nashville some years ago as 
actuary, has now been made comptroller 
succeeding the late F. J. Peebles, who 
was comptroller and division manager 
for Tennessee, Virginia, Kentucky and 
Missouri. Mr. Grant is a son-in-law of 
President A. M. Burton. Allan Bunker- 
ley has been made assistant secretary 
and division manager of the northwest 
district. 





Stade with Lumbermen’s 


Paul W. Stade, who for 18 months 
has been home office accident under- 
writer with the Southern Surety at Des 
Moines, has become accident under- 
writer with the Lumbermen’s Mutval 
and associated companies in Chicago. 
The Lumbermen’s organization recently 
announced its entrance into the accident 
and health field and Mr. Stade has gone 
with the Lumbermen’s group to develop 
this business. Prior to his connection 
with the Southern Surety, Mr. Stade 
was for a number of years assistant 
underwriter with the Travelers at its 
Chicago branch office. 
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Specialized Service Needed 





R. R. Stotz of Grand Rapids Spoke 
Before the Lansing Life 


Underwriters Association 





LANSING, MICH., Sept. 25.—Life 
insurance constitutes one of the nation’s 
chief safeguards against the spread of 
communistic doctrines, in the opinion 
of Raleigh R. Stotz, Grand Rapids, 
state supervisor for the Mutual Benefit 
Life, who addressed the meeting of the 
Lansing association of Life Under- 
writers. He is one of four life men in 
Michigan with the C. L. U. degree. 

“The institution of life insurance,” 





Mr. Stotz declared, “is the most perfect 














BANKERS 
NATIONAL 


Offers | 
One of the Best 


OPPORTUNITIES 


in the 
Life Insurance 
Field 
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A Modern, Progressive 
Company, strongly estab- 
lished and fast-growing, 
has Agency openings in 
New Jersey, Delaware, 
Maryland, Pennsylvania, 


Connecticut, Maine, Illi- 
nois, Indiana and other 
territory 


Those who are interested 

in a permanent connection 

offering an assured future 
are invited to write to 


BANKERS NATIONAL 
LIFE INSURANCE C0. 


Jersey City, N. J. 


R. R. Lounsbury 
President 


Geo. Ramee , 
Vice - Pres. and Supt. of Agenci¢* 
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TRUST COMPANIES 
AND BANKS 


A directory of responsible fi- 
nancial institutions that are 
especially equipped to co-op- 
erate with life underwriters in 
creating life insurance trusts, 
and in handling other estate 
problems. 


CALIFORNIA 





The oldest Trust Com-} 
pany in the West 


Wells Fargo Bank 


and 
Union Trust Co. 
SAN FRANCISCO 
Since 1852 
Trust Department established 1892 





ILLINOIS 


LIFE INSURANCE and 
TRUST SERVICE 


now go hand in hand. Men of 
affairs demand both. Life Insur- 
ance creates the estate. Our Pro- 
tected Life Insurance Trust safe- 
guards it. 

A Special Reserve Fund of $2,000,- 
000 protects principal and i 
against loss. 


CHICAGO TITLE & TRUST COMPANY 
69 West Washington St. 














THE 
PEOPLES TRUST AND 
SAVINGS BANK OF 
CHICAGO 


Michigan Blvd. at Washington St. 
CHICAGO 


Earle H. Reynolds R. B. Upham 
PRESIDENT VICE-PRESIDENT 


Floyd B. Weakly 
SECRETARY & TRUST OFFICER 





NEW YORK 





CHARTERED 1822 


The City Bank Farmers 
Trust Co. 


22 William St. NEW YORK 
Temporary Offices—43 Exchange Place 


| Madison Ave. at 42nd St. 

Branches — foe. at oe —" 
lontague St., Brooklyn 
(London, England 
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RECENT LETTERS 


The President of a large Company 


Says: 
i will revolutionize Life Insurance 
Yelling 
A Superintendent of A, i ; 
Greatest Seiling Idea ry od - 
An Underwriter says: 
It has doubled my income.” 
LIFE INSURAN 
PROPERTY INVESTMENT 
Found only in “The Essentials of 
Life Underwriting” by 
Abner Thorp, Jr. 


The Diamond Life Bulletins 











4 E. 4th St, Cincinnati, O. 











example of financial co-operation the 
world has ever seen.” This fact, he 
said, indicates that every additional per- 
son to whom life insurance is sold is 
weaned away from any tendency to- 
ward the dangerous theories of the 
communists. 

“The days of simply writing policies,” 
he said, “are past. Specialized service 
ot a professional nature is now neces- 
sary if the life underwriter is to be suc- 
cessful. Like other professions life in- 
insurance is hampered by the unfit. 
This is clearly shown by the fact that 
19 percent of all life agents produce 90 
percent of the business. 

“The qualifications for success in the 
field of life underwriting can be sum- 
marized under seven heads: ambition, 
initiative, a desire for social service, 
mental, alertness, appearance, adapta- 
bility, and a constructive imagination. 
With thse must be the ability success- 
tully to crganize one’s time.” 


“Making the Sale” Is Theme 


Philadelphia Association Plans Interest- 
ing Series of Dinner Meetings for 


1930-31 Season 











The Philadelphia Association of Life 
Underwriters announces a novel plan for 
its meetings during 1930-1931. The 
meetings all will be dinners, held on the 
second Tuesday each month. There will 
be a dominant keynote, “Making the 
Sale.” Each meeting will be devoted to 
one important phase of this theme and 
the subject will be carried through each 
successive month to the conclusion of 
the sale, “The Close.” The first meet- 
ing will be Oct. 14, L. G. Saunders, 
agency supervisor Penn Mutual home 
office agency, will speak on “Planning 
Your Work.” ‘There will be a speaker 
at each meeting who will talk on some 
business foreign to life insurance but of 
interest to life underwriters. A. C. 
Pearson, chairman of the board, United 
Business Publishers, will speak at the 
first meeting on “Business Trends and 
the Immediate Outlook.” 

Non-members who are eligible for 
membership may attend as guests of 
members at the expense of the associa- 
tion. 

President Cheyney announces com- 
mittees for the year. Chairmen are: 

Pennsylvania state delegates, L. F. 
Paret; committee of seven to cooperate 
with fiduciary, associations, E. J. Berlet; 
membership, C. M. Hunsicker; auditing, 
C. T. Botting; law and comity, A. R. 
Allen; educational, Irvin Bendiner; pro- 
gram and entertainment, L. F. Paret; 
dinner and speakers, A. R. Allen; broad- 
casting and publicity, J. N. Adams; cham- 
ber of commerce, J. W. Clegg: Univer- 
sity of Pennsylvania, Irvin Bendiner; 
thrift week, J. A. Tyson; membership 
extension, N. B. Misell; tri-state con- 
gress, J. O. Jensen. 

* * * 

Michigan—A state legislative commit- 
tee of members from local associations 
has been appointed by President Donald 
T. MacKinnon of the Michigan State 
Association of Life Underwriters, who 
is connected with the Nathaniel Reese 
general agency, Provident Mutual, in 
Detroit. The committee will watch mat- 
ters affecting life insurance. The various 
members also will act as local “vigil- 
ance” committees. Mr MacKinnon 
likens the state committee to “Minute 
Men” of early American times. 

*x * 

Cedar Rapids, Ia.—Over 150 gathered 
for a one-day life insurance school un- 
der the auspices of the Cedar Rapids as- 


sociation, Included in the group were 
guests from Davenport, Iowa City, Mt 
Vernon and Waterloo. Dr. Charles J. 


Rockwell conducted the school. 

Dr. Rockwell's subjects were “Ten Es- 
sentials to Sales Success,” “Insurance 
for Education,” and “Increasing Your 
Sales Production,” “Service to the Liv- 
ing Business, and Reason’s for Business 
Insurance.” 

The officers of the local association 





EDITION 


new sales plan narrows 
down to this: 


THE PLAN IS BUILT 
TO SECURE FINANCIAL 
INDEPENDENCE FOR THE AGENT 


For full information write 


We t Clams 


Superintendent of Agencies 


PHILADELPHIA LIFE 
INSURANCE COMPANY 


111 North Broad Street PHILADELPHIA, PA. 























20.8% INCREASE 


The steady growth which The Guardian has 

. . ad 5 . 
experienced in recent years continues at an acceler- 
ated pace in 1930. During the first six months of this 
year, Guardian Fieldmen produced 20.8% more new 
paid-for business than in the corresponding period a 
year ago. 

Production in June, 1930, was the greatest for any 
month in the seventy years during which The Guardian 
has been in business. 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


50 UNION SQUARE - + NEW YORK CITY 


























are Byron A. Barlow, president: Lee J. ! 
Gillis, first vice-president; E. A. Turner, | 
second vice-president; Neil Montgom- | 


ery, secretary, and W. F. Sarset, treas- 
urer. The executive committeee is com- 








SERVICE LIFE 


INSURANCE COMPANY 


Exceedingly liberal contracts are 
offered to reputable and responsi- 
ble agents. An unusual agency 
proposition is extended in districts 
where the company is not now rep- 
resented. 

For information write 

B. R. BAYS, President 


JOHN L. OESCHGER, Secretary-Treasurer 


Home Office 


Lincoln, Nebraska 
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HOME LIFE INSURANCE 
COMPANY 


of New York 
A COMPANY OF OPPORTUNITY 
Ethelbert Ide Low, James A. Fulton, 
Chairman of the Board President 


On Agency matters address 
H. W. Manning, Superintendent of Agencies 
256 Broadway, New York 














356,988 Prospects 


received advertising letters 
in first five months of 1930 


$19,000,000 of Business 


sold on lives of ‘‘advertised”’ 
prospects in same period. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 
Established 1879 DES MOINES, IOWA 

















THE COLUMBIAN NATIONAL 


is a Symbol of 
Progressiveness Liberality 
Strength 





The Best in Life, Accident and 
Health Insurance is our Specialty 


THE COLUMBIAN NATIONAL LIFE INSURANCE CO. 


Boston, Massachusetts 
Arthur E. Childs, President 





For further information, communicate with nearest GENERAL AGENT 
or our AGENCY DEPARTMENT, 77 Franklin St., Boston, Massachusetts 











Friendly Cooperation 


A Good Company with which to Work 
Personal Attention to Agents’ Problems 
Paid-for New Insurance advanced 30% in 1929 
Standard Policies—Strong Assets 
Conservative Investments 


Union Mutual Life 


Insurance Company 


Portland, Maine 
Incorporated 1848 


posed of E. W. DeNio, V. G. Gruver, 

Henry M. Files, J. G. Sigmund and Ira 

T. Corrithers. Lee B. Winterberg is in 

charge of publicity. 
* * * 

Waterloo, Ia.—Beginning the year’s 
activities of the Waterloo Association, 
seven committee chairmen and four com- 
mitees have been appointed. J. H. 
French is president. Roy Anderson was 
appointed chairman of the legislative 
commitee; Harvey Baird, vice-president, 
was appointed program chairman; 
Charles H. Greeley, membership; Ray 
Short, publicity; E. A. Shaffer, educa- 
tional; Leonard Pint, social, and Fred 
Repass, business conduct. 

se ¢ 6 

Peoria, Il—A class has been organ- 
ized by the Peoria association to study 
for chartered underwriters examination 
next June. At the first meeting Chester 
Wardwell was elected president of the 
group; Earl Covette, vice-president, and 
John Roth, secretary-treasurer. Prof. 
L. G. Tillotson, dean of the business ad- 
ministration of Bradley college, will in- 
struct the class each Monday evening. 

*x* * * 

Wichita.—The Wichita association re- 
sumed its bi-weekly meetings last Sat- 
urday, with an unusually large attend- 
ance. 

President E. L. Ingham, general agent 
Provident Mutual, and John Stephens, 
general agent Lincoln National, present- 
ed papers on “Safety in the Undivided 
Interest.” 

ss © 

Cleveland—The Cleveland association 
has chosen as the tentative date for its 
second educational conference, Oct. 27. 
The subject will be “The Investment 
Phase of Life Insurance Including the 
Use of Dividend Accumulation and the 
Annuity Principle of Insurance.” The 
speakers are Mrs. Olive Joy Wright, 
W. G. Batchelder and F. E. Ashley. 

* * * 

Pittsburgh—The Pittsburgh associa- 
tion held its first fall meeting Thursday. 
Arthur B. Cheyney, business director of 
Continental-American Life and presi- 
dent of the Philadelphia Association of 
Life Underwriters, was the principal 
speaker. His topic was “Practical Sales- 
manship and How It Is Done.” 

* *k * 

Colorado—The Colorado association 
held its first fall meeting in Denver this 
week. Frank H. Davis, western mana- 
ger of the Penn Mutual, presided, and 
Hugh D. Hart, vice-president of the 
Penn Mutual, was one of the speakers. 

* * * 

Greensboro, N. C.—Paul C. Lindley, 
Greensboro business man, spoke before 
the September meeting of the Greens- 
boro association. R. D. Douglas, banker, 
will address the next meeting. 


Claim Expense 
Is Troublesome 


(CONTINUED FROM PAGE 6) 


of the law committee by Mr. Estes and 
the round table discussion on “The 
Next Ten Years of Industrial Sick & 
Accident Business.’’ The business meet- 
ing followed. Asheville, N. C., was 
selected as the place of the next annual 
meeting in the fall of 1931. 

The entertainment features as usual 
comprised half of the meeting. Peyton 
W. Jones was added to the golf com- 
mittee, which in the past has consisted 
only of Raymund Daniel, Atlanta, as- 
sociate editor “Insurance Field.” Re- 
sults in the golf tournament were: Per- 
manent cup, low gross, H. T. Dobbs; 
conference cup, first low net, C. S. 
Drake, Empire Life & Accident; runner- 
up cup, donated by Atlanta Retail 
Credit Company, second low net, W. R. 
Lathrop, Southern Life & Health; Ray- 
mund Daniel cup, third low net, C. V. 
Crawford, Washington Fidelity Na- 
tional. 

There were four additional prizes 
donated by Mr. Jones based on the 
largest number of pars and birdies: Z. 
T. Miller, Washington Fidelity Na- 
tional, five golf balls; George Springe, 
Industrial , Life & Health, three balls; 
Frank Sanford, Lincoln National, two 
balls, and H. G. Rockwood, United of 
Chicago, consolation prize of six soap 
golf balls. 

Mrs. George R. Kendall was chair- 
man of the local committee of women in 
charge of entertainment for the feminine 























guests. 
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ACTUARIES| 





Bareett N. Coatms Cant E. Heevurrz 


Coates & HERFURTH 


CONSULTING ACTUARIES 


114 Sansome Street 437 Se. Hill Street 
SAN FRANCISCO LOS ANGELES 





{LLINOIS 


ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
160 N. La Salle St. 
Telephone State 7238 
CHICAGO, ILL. 











L.* SLOvER & CO. 
e 


Actuaries 
128 North Wells Street, Chicago 


Life Insurance Accountants 
Statisticians 





INDIANA 


AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Kansas City 











ARRY C. MARVIN 
Consulting Actuary 

307 Peoples Bank Building 

INDIANAPOLIS, INDIANA 





MISSOURI 


LEXANDER C. GOOD 
Consulting Actuary 
807 Paul Brown Building 
St. ai, poe 


800 Securities 
Kansas City, 








NEW YORK 





M iles M. Dawson & Son 


CONSULTING 
ACTUARIES 


ss W. «4th St. New York City 








OODWARD, FONDIL- 
LER and RYAN 
Consulting Actuaries 
Insurance 
Richard Fondiller, Harwood E. Ryan, 
Jonathan G. Sharp 
75 Fulton Street 
New York 





OKLAHOMA 


J. McCOMB 
e _COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender 
Values, etc., Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 
= The Law of Imsuramce * 


Colcord Bldg. OKLAHOMA CITY 
































THE INVESTMENT TRUST 
SERVICE OF LIFE INSURANCE 
—By Albert G. Borden.....Price $1.50 


Shows the various ways that life insurance can serv 
in the administration of an estate. Includes ms 
illustrations and graphs. Order from The Na! 
Underwriter, 41946 Insurance Exchange, Chicas® 
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(Continued from Last Week) 
(B) GOVERNMENT 


(Candidates were instructed to answer 
the first and any three other questions.) 


Question 1 


This question and answer are the same 
as No. 1 of Economic Theory under 
Examination A. 

Question 2 


Explain the doctrine of “checks and 
balances” as held by the framers of our 
federal constitution and show its influ- 
ence upon the structure of our national 
government. 

Answer 


The doctrine of checks and balances 
suggests that a government should be 
composed of different branches, none of 
which is to be independent, and each of 
which is to act as a check on the other. 
Our government, as a consequence, is 
composed of three main divisions. 


(1) The President, who is in charge 
of the executive functions of the govern- 
ment. 

) The federal Congress, which 


passes laws for the raising of money, 
regulation of commerce, and supervision 
of the country. This body in turn is 
divided into a democratic chamber of 
two-year term members with qualifica- 
tions tending to insure a great quantity 
of younger men and entrusted with cer- 
tain powers exclusive of the other cham- 
ber of older and fewer members elected 
for six years and acting as a more dig- 
nified and less popular body. Each 
chamber is entrusted with the initiation 
of certain kinds of legislation, and both 





Additional Answers to Questions Given 
in Chartered Life Underwriters Degree 
Examination by American College 


It is the duty of this division to pass 
upon the constitutionality of the legis- 
lation of Congress or the acts of the 
President. 

Each division acts as a check on the 
other two and is in turn checked by 
them. 

Question 3 

Distinguish between the rights of the 
states and those of the federal govern- 
ment as respects (a) regulation of com- 
merce, (b) regulation of banking, and 
(c) regulation of insurance. 


Answer 


(a) The federal government, in ac- 
cordance with the Constitution, regu- 
lates inter-state commerce. The states 


have full power to regulate commerce 
within their borders. 

(b) Under the Constitution, the fed- 
eral government controls the currency, 
the national revenues and their collec- 
tion, the national debt and the national 
and Federal Reserve banking systems, 
and all matters connected therewith. 
The states control and regulate state 
banks, savings banks, cooperative banks, 
and their functions. 

(c) The United States Supreme Court 
decided in Paul vs. Virginia that life 
insurance is not commerce. It, therefore, 
is not subject to federal regulation. 
Many favor an amendment which would 
permit federal regulation of life insur- 
ance but others prefer the present con- 
ditions. 

Question 4 


Explain what is meant by each of the 
following: (a) referendum, (b) initia- 
tive, and (c) recall. What is the pri- 
mary object of all such measures? 


people can pass on, and approve or re- 
ject any law or ordinance enacted by 
the legislature, or local governing body, 
to which a certain percentage of the 
voters object, as evidenced by a signed 
petition demanding a referendum. This 
gives the people the final and direct 
control of the laws passed or ordinances 
passed by their representatives, and pre- 
vents the continuation in effect of laws 
objectionable to the majority. 

The initiative is a legal procedure, au- 
thorized in some states to permit a di- 
rect vote on any measure which the 
required percentage of the people desire 
to have voted on, as determined by a 
signed petition. This gives the people 
the opportunity to pass any law or ordi- 
nance desired by the majority, even 
though the legislature or local govern- 
ing body has refused to act. 

The recall is a legal procedure adopted 
in some states to give the people the 
right to remove from office any official 
or judge whom the majority of the vot- 
ers wish removed. The recall is started 
by a signed petition of the required per- 
centage of voters, and if accomplished, 
is then voted on at a special or regular 
election. It gives the people the final 
control over their officers and represen- 
tatives. 

All three of these measures are aimed 
to give the people direct and immediate 
control over their representatives. 


Question 5 


(a) May the United States census just 
recently taken have any effect upon the 
number of Representatives to which any 
state is entitled in the federal Congress? 
Explain. (b) Name two special powers 
enjoyed by the House of Representa- 
tives, and two enjoyed by the Senate. 


Answer 
(a) Yes—by reapportionment. There 
is now one representative for approxi- 
mately 220,000 people. States that have 


lost population may lose representatives; 
states that have gained population suffi- 








(1) To initiate all revenue bills. 

(2) To impeach. 

By the Senate: 

(1) To ratify treaties and confirm 


presidential appointments to important 
offices. 

(2) To sit as a court of impeachment. 

(ce) SOCIOLOGY 

The questions and answers on sociol- 
ogy are the same as appear under Sec- 
tion C of Examination A, 

(Continued Next Week) 


O’Brien Agency Convention 


James B. O’Brien, general agent of 
the Berkshire Life of Albany, N. Y., 
conducted a very successful agency con- 
vention. A number of talks were given 
including one by J. E. Bragg of New 
York University. This agency is one 
of the most important in the Berkshire’s 
field. 


Closes College Group Case 


The All States Life of Montgomery, 
Ala., closed a group case with Ogle- 
thorpe University, Atlanta, Ga., under 
the terms of which 20 payment life on 
a special scholarship plan is to be writ- 


ten on the lives of alumni and friends 
of the institution. This is the third 
southern university to adopt the All 
States’ plan. The All States has been 
invited to submit the plan to a New 
York college and will apply for permis- 
sion to operate in that state. 


Alabama Fraternal Grows 


More than $4,000,000 of business has 
been produced by the Preferred Life of 
Alabama, a fraternal, since it was or 
ganized in February, 1929. Premium in 
come now is $115,000. Although operat 
ing now only in Alabama, it is said the 
fraternal intends to expand into Mis 
sissippi and Oklahoma by ‘Jan. 1. 
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not by “oratory” 

















| The Speechless Convention 


—for salesmen 


| again makes our representatives eager and 
better equipped for greater goals, inspired 

but by practical sales dem- 

onstrations by the salesmen themselves. 


THE CONNECTICUT MUTUAL 
| LIFE INSURANCE COMPANY 


HARTFORD 


| 1846 Over 84 years in business 


—by salesmen 


1930 








drive for their salesmanship. 


Its lead service and Low 


of fair dealing. It is financially 


states, 


A front wheel drive 
Openings available 


ff 





that pulls its men along instead of pushing them offers a front wheel 
Fidelity is such a company. 

Rate 
offers a live-and-let-live contract backed by more than half a century 
solid 
including New York, on a full level net premium basis. 
over $422,000,000 insurance in force. 


company that pulls rather 
for the 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT. President 


must agree before a law can be passed. Answer ciently will get more though Congress H. J. Garretson, western supervisor for 
(3) The Judiciary, which is composed A referendum is a legal procedure, | may change the basis of apportionment em a Se oo. ~ = 
of a Supreme Court and district courts. set up by legislation, by which the (b) By the House: im Gan Seanciecs later 
Cor 
p! Front Wheel Dri 
(Topics of The Co ecticut Mutual) The value to an automobile of the front wheel drive is well 
known—its value to a salesman is not so well known. A company 


policies make selling easier. It 
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It has 


and operates in 
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Anheuser-Busch, Ine., St. Louis . Rao 
7 000,000 | Cel. grer Springs, Lancaster, 





General Agents in several cities in the 


R. (Le Roy) W. Wilson, Chi- J. Arthur Hoffman, Detroit 
DES. cs cu.wi oe cna ddreddans Saeke 1,100,000 Pe” avtesubedatawedeiaanueeue *1,000,000 
Nels Shoan, Chicago .........- 1,100,000 | Norbert A. Hoffman, Detroit 
James Rolph, Jr., San Francisco 1,084,000 ae eee ee ee *1,000,000 
Carl Weeks, Des Moines ...... +1064, 000 | Charles H. Holland, Philadel- 
Clarence E. Linz, Dallas ...... 1,036,000 Sh taneetdbeneé nae ens over*1,000,000 
Jesse H. Jones, Houston ...... 1,025,000 | A. E. Lefcourt, New York.over 1,000,000 
Harry L. Hussman, Dallas ... 1,019,000 Adolph F. Linden, Seattle.over 1,000,000 
J. H. Barringer, Dayton, Ohio. 1,015,000 Robert P. Page, Philadelphia 
Robert L. Studley, Boston .. 1,015,000 WE nb 6 Ohne a eheh ced enencen es 1,000,000 
Bernard K. Marcus, New York 1,010,000 H. H. Rogers, Tulsa ...... over 1,000,000 
Mark E. Reed, Shelton, Wash.. 1,005,000 | Gilbert Roland, New York.over*1,000,000 
ok A. A. Schlesinger, Milwaukee 
OO - ekecanwaneeesaseaunesnes 1,000,000 


OVOP secccesescccesscsssecses 1 
Hugo F Arnold, Chicago. .over 1,000,000 s coe resseccesessceess over 1,000,000 
Jules S. Bache, New York.over 1.000.000 Benjaini Titman, New whee italia 
—; sawif, Winnipeg...over 1,000,000 , we tot testes asesceseesssees ' , 
Fre as = 300th. ote 4 cover 1,000,000 | Abe White, New York ....over 1,000,000 
Sidney F. T. Brock, Philadel- Johnfritz Achellis, New cy ork.. 1,000,000 
SN) chen hedicans ehuadea’ over 1,000,000 | Hubbard F. Alexander, Seattle. 1,000,600 
Asa G. Candler. Atlanta..over 1.000.000 | William M. Armstrong, Los An- 
Porter M. Farrell, Indianapolis Beles .......-, ste eeses scree 1,000,000 
vss iran lat co lint Rie TF Sea pease 1,000,000 | X. M. Audebert, New York . 1,000,000 
George E. Reilly, Philadelphia A. B. Ayres, Newcastle, Ind.. 1,000,000 
over s TES CAO oP ane 1.000.000 | Chas. H. Baitjer, Baltimore . - 1,000,000 
Re ost eae a ; P Morris T. Baker, Minneapolis. .*1,000,000 
J. H. Ballantine, New York ... 1,000,000 
Bernard M. Baruch, New York. 1,000,000 
ONE OF THE VERY Sidney J. Bauman, New York. 1,000,000 
Herbert Beesemeyer, Los An- 
OLDEST ME net ote aueoacnaeb stand *1,000,000 
J. J. Besnet, Cleveland ........ 1,000,000 
Low Net Cost Fred O. Bezner, Detroit ...... 1.000.000 
s s B&. A. Bigelow, Worcester, Mass.*1,000,000 
_ Life Insurance Companies Raymond Bill, New Wamtt occ 1,000,000 
is in need of the services of F. Donaldson Brown, New York 1,000,000 








Central West 
The men selected to fill these positions must 
furnish evidence of their ability to train and 
handle agents and be of a 
Progressive type with a consistent record of 
Personal Sales Ability. 
To such men will be offered a_real oppor- 
tunity to demonstrate their ability. 
Address R-44, The National Underwriter 














No Better Territory 


No Better Company 


No Better General Agent’s 
Contract Than Our Service 


Pension Contract 





THE OTIS HANN COMPANY INC. 


LAFAYETTE, INDIANA 





THE LAFAYETTE 
LIFE INSURANCE CO. 


JACK ROBERTS HANN, PRES. W. W. Lane, F. L. Alexander 
Secretary President 


W. R. Smith, Field Vice-President 

















WANTED 
Pacific Coast Life Insurance Company, operating in several States. 


confidential. Box R-55, The National Underwrittr. 





A competent Actuary, qualified to take full charge of the Agency Management of a young 


State fully, in first letter, age, experience, present occupation and salary expected to start. 
Splendid future for a resourceful man who can make good. Correspondence strictly 











...WANTED... 


SALARIED MANAGER FOR 
ST. LOUIS AGENCY 


Able organizer and stimulating leader will find 
splendid opportunity on a salary-plus-bonus basis to 
build a Class I agency for a Company with more than 
$500,000,000 of insurance in force. 

Give full data about yourself in confidence. 


a Box 63, The National Underwriter 











Ark. 1,000,000 
John G. Bullock, Los Angeles. 1,000,000 
Frank E. Campbell, Jr.. New 

BOP £00668 e6eseccuceocessces 1,000,000 
John H. Castle, Detroit ....... 1,000,000 

* * * 
Howard Coonley, Boston, Mass.+1,000,000 
Karl W. Corle y, Washington, 

Fe ra ere ee 1,000,000 
James M. Cox, Dayton, Ohio... 1,000,000 
William H. Crocker, San Fran- 

Ge. ckedeitadenestaeenseene 1,000,000 
L. O. Crosby, Picayune, Miss.. .*1,000,000 
Powel Crosley Jr., Cincinnati. .*1,000,000 


James A. Buchanan, Texarkana, 
\ ole 


George K. Culp, New York ...71,000,000 
James E. Davidson, Bay City, 
th cscrceethnetae hs wea Oh 1,000,000 


Meyer Davis, Washington, D. C. 1,000,000 
Walter S. Dickey, Kansas City, 


Pe. ste en denne aCedatneecnneed 1,000,000 
Bernard Doris, Pittsburgh .... 1,000,000 
Douglas Shoe Co., Boston ....71,000,000 
A. J. Drexel, Philadelphia ... 1,000,000 
A. J. Drexel-Biddle, Philadel- 

Ee ccwseesnenwhanseteewecees 1,000,000 
Irénée Du Pont, Wilmington, 

DM vxstbeseeneugeeengenenes 1,000,000 
Lamont Du Pont, Wilmington, 

Py: seucd ee teks sane eames 1,000,000 
Irving Fain, Brooklyn ........ *1,000,000 
Douglas Fairbanks, Los Ange- 

SO. nchneaesseeenwmendsassoasens *1,000,000 


Harvey S. Firestone, Akron, O. 1,000,000 
are R. Florian, Los Ange- 
*1,000,000 


Arther S. Ford, Chicago ...... 1,000,000 
Fred F. French, New York ...+71,006,000 
Allis S. Fried, New York ...... 71,000,000 


Eugene W. Fry, Philadelphia. 1,000,000 
Frank D. Fuller, Springfield, 


BE, occ nesescapeceséescenes 1,000,000 
George T. Fulford, Brockville, 

SNOD 04054004086 o000 05 oun 1,000,000 
Herman Gardner, Milwaukee.. 1,000,000 


wee A. Geier, Cincinnati. *1,000,000 
A. G. Geohegan, New Orleans.. 1,000,000 
Thomas A. Gillespie, Pitts- 

DEE ccupvcesecencecescenss 1,000,000 
William N. Greve, New York. .71,000,000 
Chas. E. Havener, New York.. 1,000,000 


Cc. B. Hays, Jackson, Mich. ...*1,000,000 
Clifford Hemphill, New York.. 1,000,000 
R. E. Hiles, New York ....... 1,000,000 
Irving H. Hillman, Los Angeles 1,000,000 
H. P. Hollins, New York ...... 1,000,000 
Louis Horowitz, New York ...71,000,000 
Burton A. Howe, Grand Rapids, 

re rere ree 1,000,000 
Samuel Insull, Chicago ...... 1,000,000 
F. W. Johnstone, Charleston, 

We Ut KéDSCEHoS Sed eCCReTeas 1,000,000 
Al Jolson, Los Angeles ....... 71,000,000 
H. C. Kahl, Davenport ........ 1,000,000 
Herbert Kaufman, New York.. 1,000,000 
Ery Kehaya, New York ...... 1,000,000 
Isadore J. Kressel, New York.. 1,000,000 
Alfred Krippendorf, Cincinnati 1,000,000 
Louise Lathrop, Detroit . 1,000,000 
Patrick J. Lawler, Philade ‘Iphia 1,000,000 
Ww. Ei Eee, TAMPR, FRR. ccccccs 1,000,000 

* * * 
F. W. Leistikow, Winnipeg, 

SD War eadeet tt anan nee es 1,000,000 
George L. Machrise, Los An- 

. atdvenndndneedn4sa due n’ 1,000,000 
Peter E. Martin, Detroit ...... 1,000,000 
Leonce Marx, New York ..... *1,000,000 
Hon. Elmer H. Maytag, Newton, 

> aide alee be Geel saree aera a8 1,000,000 


John W. McConnell, Montreal. 1,000,000 
John McCormack, New York. . 1,000,000 


Charles H. McCormick, San 
PEE cicéakhenwdneceneens 71,000,000 
Mrs. J. McCune, Pittsburgh ... 1,000,000 
Bernarr McFadden, New York. 1,000,000 
John J. MeGuirk, New York.. 1,000,000 
George H. Mead, Dayton, Ohio 1,000,000 
L. H. Meeker, New York ..... 1,000,009 
Edwin Metcalf, Albany ....... 1,000,000 
i. SEOCGOEE, AMOR cccccvccces 1,000,000 
BS. Metenit, AIBGRP .ccccccccccs 1,000,000 
Cc. N. Myer, Hanover, Pa....... 1,000,000 
Randall Morgan, Phil: idelphia. 1,000,000 
Wm. A. Morgan, Buffalo ...... 1,000,000 


Allen F. Moore, Monticello, Ill. 1,000,000 
Fred P. Morrill, New Orleans.. 1,000,000 
Frederick Pabst, Milwaukee .. 1,000,000 
Mrs. Ida Pabst, Milwaukee ... 1,000,000 
Clarence Y. Palitz, New York.71,000,000 
G. G. G. Peckhman, Cleveland. 1,000,000 


H. FE. Pence, Minneapolis ..... 1,000,000 
kK. R. Pe rry, . etcueneaue 1,000,000 
Herbert O. P. Phillips, Paw- 

Se Oh Me ceddescancesses 1,000,000 


Mary ‘Pickford, Los Angeles ..*1,000,000 
Harry C. Piper, Minneapolis .. 1,000,000 
Maurice Pollak. Cincinnati..... *1,000,000 
talph L. Pope, Boston ....... 1,000,000 
Irving & Raymond, New York 1,000,000 
Harry Richman, New York ... 1,000,000 
Eddie Rickenbacker, Detroit .*1,000,000 
Harry H. Rogers, Tulsa, Okla. 1,000,000 
Will Rogers, Beverly Hills, Cal.*1,000,000 
Sol G. Rosenbaum, New York. 1,000,000 
Alfred Schoellkopf, Buffalo ... 1,000,000 
Michael Schwartz, Meriden, 


i egessdeeed sui baheawe ee 71,000,000 
William E. Scripps, Detroit .. 1,000,000 
Ben Sculberg, New York ..... 1,000,000 
Bradford Shindle, St. Louis ... 1,000,000 


Henry J. Simonson, Jr., Beston 1,000,000 
Sigmund Sonneborn, Baltimore, 


Pb vkevacseve qe cnaciseatasecs 1,000,000 
Warren H. Snow, Grand Rap- 
NG, a a ae i ae are 1,000,000 


Solon E. Summerfield, New York 1,000,000 
Constance Talmadge, Los An- 

ne ere re *1,000,000 
Norma Talmadge, Los Angeles. *1,000,000 
H. D. Thomas, Los Angeles ...*1,000,000 
Richard W. Thomas, Los An- 

i copie enddeoeehaeesanen *1,000,000 
Joseph R. Tucker, Camden, N. J.*1,000,000 
S. M. Vauclain, Philadelphia... 1,000,000 











Eric Von Stroheim, Les Angeles*1,000,000 








September 26, 19m 


Provident Neue >nor Agents Meet 





Star, Men of the Fie Field Force of th 
Chattanooga Company Hold Their 
Convention 


More than 100 members of a © field 
force of the Provident Life & Acciden 
of Chattanooga, Tenn., attended the 
annual agency convention recently gy 
Lookout Mountain. Announcements by 
President Robert J. Maclellan pointe 
out that the Provident had made gains 
every month this year over the corte. 
sponding periods of last year. It is 
the greatest year in the company’s his. 
tory. The various departments pledg 
still further increases during the com. 
ing year to continue this uninterrupt 
record of growth. 


Will Have Regional Conferences 


As a departure from its regular cys. 
tom, no general agency convention wi 
be held during 1931. Instead, regiona 
conferences. will be conducted 
strategic points in the territory at whi 
as many agents as possible will be gath- 
ered. For 1932, a Great Lakes cruis: 
will be the plan with meetings cop- 
ducted on the boat. Agents will qualij 
for that trip by their 1931 new busines 
production. 


Provident Club Officers 


At the sessions of the Provident Clu 
star producers organization, the follow- 
ing new officers were elected: Col. Ei 

. Roberts, of Atlanta, president: E. 0 
he og of Chattanooga, vice-president 
life department; E. C. Bullard, Okla. 
homa City, vice-president railroad de- 
partment; Geo. C. Lyon, of New Or- 
leans, vice-president group department 
and R. H. Travis, of San Antonio, vice- 
president personal accident and _ health 
department. 

The agents gathered at Lookout 
Mountain were all members of the 
Provident Club and Maclellan Circle 
the two honor clubs, election to whic 
is based upon a required amount of an- 
nual new business production. The 
Maclellan Circle, named for the pres- 
dent of the company, is made up 
those agents who double the productior 
requirements for the Provident Club 


Fulton Named Assistant 


Cecil C. Fulton, Jr., who has been 
field ~ ag come for the Home Life 
New York, has been appointed assistant 
superintendent of agencies, augmenting 
the agency organization which is 
composed of H. W. Manning, superin 
tendent; Hugh L. Walker and C. | 
Fulton, Jr., assistant superintende: 
3. &. = Kemp, agency secretary, a! 
Alan B, Doran, agency supervisor. Mr 
oe nd who is a brother of Preside 
James A. Fulton, has gone throug! 
various departments of agency w 
starttng as an agent in the Newark 
fice, then going to the home offic« 
supervisor. Formerly he was a met 
ber of the firm of one of the largest 
engineering concerns in the south, thu: 
approaching the business with th« 
lytical mind of a civil engineer. 


Walter S. Wanger, New York. 1 
Harry Wardman, Washington. 1 
Jack L. Warner, New York.... 1,0 
Jonathan Warner, Warren, O.. 1,100 
W. W. Watson, Salina, Kan.... 1 LU 
Watzek Brothers, Portland, Ore.?1 
Sidney J. Weinberg, Brooklyn. |! 
Edward Weisel, Sr., San An- 





DE: catiduebees nike saeu a oes 71 
Eddy Weisl, New York ...... 1 
is io VUEOOE, BUR ccccewcces 1 


T. E. Wilson, Chicago ........ 1,000 
Robert C. Winmill, New York. 1 ‘ 
Wm. Wrigley, Jr., Chicago a 

T. L. Bland, taleigh, N. C., 


rr ey 1 
Fred Ss Chase Waterbury 
Se, cosceeaucaceosaces about 1 
M. J. Dregge Grand tapids 
0 ae about 1 
J S. Hoult, Grand Rapids, 
a ..about 1,! 
Harry Logan, Ww arren, Pa. 
re ee 1 


~ Includes Business Insurance 
TBusiness Insurance. 
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